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The Coat That Stretches over 3 Acres 


SCENE: One of the world’s largest grain eleva 
tors 4 ce es of concrete housin 
16. 300.000 bushel 


Its protective covering 
eretes alkali and moistu 
the roughest weather 

the job is made with Pliolit 


odorless, thermoplastic 


GOODFYEAR 


THE GREATEST NAME IN RUBBER 


AIRCRAFT ° AVIATION PRODUCTS CHEMICALS . FILMS FLOORING . FOAM PRODUCTS 
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TOMORROW'S TELEPHONES ? 


They’re being tested today! 





These are models of some new and 
different telephones that we're test 
ing in the homes of certain of out 
customers. We want to discover what 


the customers themselves find most 


useful and attractive about these 


phones, and what changes could be 


made to improve them 


Exciting in themselves, these new 
telephones are also symbols of many 
exciting changes going on “behind 
the scenes” to make the tclephone 
still more useful and convenient 

For example, millions of our cus 
tomers can now dial their own long 


distance calls direct.) 


Some dav vou may | 
more of these phon 
But even if these exper:mental mod 
els are never put into full production 
the research and technical skills that 
went into them will be used in other 
ways, to bring vou continually im 


proving telephone service 


BELL TELEPHONE SYSTEM ‘BR: 
ra, 





“That's the way the ball bounces...’ 


Practically part of our language now 
— an accepted colloquialism for some- 
thing you can’t help or control. 

Pretty meaningless if you think 
about it, though. 

Because given a few facts — about 
the ball, its velocity, its spin, and the 
surface it strikes — nearly anybody 
can predict just about how the ball will 
bounce. A physicist could actually 
draw you a diagram. 

Any bearing on the investment busi- 
ness? We think so. 

Because too many investors shrug off 
their investment mistakes with the old 
stock excuse, “That’s the way the ball 
bounces.” 

Because careful study of all the avail- 
able facts about most companies can 


j 


help you eliminate a lot of uncertainty 
about the probable performance of 
your stocks—relative to all other stocks 
—over the long pull. 


No 


ence, but it’s a lot better guide to sound 


business forecasting isn’t a sci- 


investing than hunch or hearsay. 

If you'd like to eliminate as much of 
the guesswork as you can from your 
own investment decisions, may we in- 
vite you to use the services of our Re- 
We'll be happy to 
review your personal holdings in the 
light of your investment objectives and 
mail you the most objective report we 


search Department 


can on just how your present program 
looks to us. 

There’s no charge or obligation for 
such an analysis. Simply address — 


MERRILL LYNCH, PIERCE, FENNER & SMITH 


Members New Yorl 


Stock Ex har ge an 


INCORPORATED 


d all other Principa 


E \ hanges 


70 Pine Street, New York 5, N. Y. * Offices in 112 Cities 





READERS SAY 


Pollyanna? 


Srr: Your articles about charting by 
John W. Schulz are interesting but they 
take a Pollyanna approach that is dis- 
graceful to the field of technical analysis 
The three stocks [Glen Alden, Container 
Corp. and National Theatres and Tele- 
vision] mentioned in his Nov. 1 
all look promising if the 
market holds up—and it won't 

The current rally is in its last gasp, and 
the decline about to start will shake the 
bulls right out of their shoes. This in- 
cludes, I'm afraid, Mr. John Schulz 

ARTHUR H. LEONARE 
Missouri 


column 


very general 


Kansas City, 


Un-Average Readers 


Sir: It 
that | 
lines’’) 


with consternatiot 


(“Side- 


l 


was some 


Nov l 


average 


read in 
that reader was ir 
the upper 5% income bracket. I thought 
therefore, I should tell you of one of your 
below average subscribers 
I own a house that is worth about $14,- 
500, make $8,000 a 
stock, have a hard time paying the gro- 
cery bill, haven't bought a suit in 
two years, but have 


your issue 


your 


} 
} 


about year, own no 
new 

hopes 
KENNETH CC 
Chattanooga, Tenn 


JOHNSON 


Str: Your picture of the read- 


er” seems to discount the 


average 
young investor 
A group of friends and myself, devoted 
readers all, have an average age of 22, in- 
come of $1,800 a year 
stock holdings worth $2,500 

We'd like to do investing, 
continually run into apathy on the 
brokers. Of approximately 
registered representatives 


(as students), and 
but 
part 
500 
n this city, we 
Only 
in advising us 
little 
need clear -cul 
information. More of 
of thing we'd like to see: The 
edition of Scott Paper Co.’s 1958 


report 


more 
of local 


visited about 100 personally one 


Most 


invest- 


showed an interest 


stockholders have relatively 
ment sophistication, and 
the sort 


student 


up-to-date 
annual 
GERALD SMILOVITZ 
Seattle, Washington 


Tidewater in Germany 

like to congratulate 
llent article on Mr. J 
Getty and his various oil companies. I am 
however, a little 
“Also 


stations In 


Str: I should 


on your exces 
your state- 


confused by 


ment being built, new gasoline 
Western Germany to augment 
the stations Tidewater already has thers 

None of us can recall ever having seen a 


Tidewater service station here 
FREEMAN 
Manage! 


Ilschaft 


M.B.H 


GErorGE F 

Caltex Tank-Kraft Mineralolgess« 
Hanover, Germany 

Tidewater's statior Germany 


run by its wholly-owned 


Veedol G.m.b. H Ep 


s wim are 


subsidiary 
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SIDE LINES , 


Behind the Scenes 


In a wonderful phrase, P! 
William James once 
the flux of impressi 
the human senses as 
buzzing confusion We 
derstand 
some weeks 
it has beer 
editorial office 
beer jar gling 
Batte ries oft 
have beer 
statistical song 
been cla king 
LOSSIPS 

Once A Year 
furo! might 
more than a bit 
unsettling if it 
were not by now 
an accustomed an- 
nual event For 
this is the time 
ot yeal when 
staffers 
are reaching one 


FORBES 


of the highpoints 


opinions 


views and travels 
their trips have taker 
rtne thar Wall St 
impress I 
been checked ar 
ne of the ty 
most knowledg 





in the whole 
vear’'s efforts: the 
last stages in preparatior 
Twelfth Annual Report 
can Industry 

You'll see the results 
January 1, 1960 issu 
won't see is the hustl« 
bate, second thoughts 
sheer labor that went 
ducing that oh so decept 
pact result. Nor will y 
elaborate mechanics tn 
been in play for months p: 
lecting, sorting, comparins 
ing and analyzing the hundreds of 
thousands of statistics, thou 
of phone calls, hundreds of | 
sonal interviews on which our edi 
tors’ judgments are based 

We've calculated, fo 
that the fat dockets 
material concerning each of the 
250 major American corporations 
to be included in this annual study 
represent no less than mat 
interviews and phone calls 
6,000 statistical entric 
lations, and are based 
mass of paper equal to 
complete issues of Forses 
each of our 300.000 sub 
plied for months 

While our analytic 
staffs have been assembling this 
mass of raw material, ForBes re- 
porters have been setting some- 
thing of a record n inte 


part thei é no subtle 
and difficult asse t the 
demonstrated abiliti these 
managements to mak ) most ol 
whatever they have to work with 
vhether great or s! 
Open For Argument resulting 
judgments are, quite trank pin 
ion and entirely Si c % ce 
bate But they represent } best 
most deliberate judgn ‘ know 
how to address to a | alert 
businessman or inve ) al afely 
ignore: the quality id skill of 
corporate manageme! demon 
strated in measurable performance 
If, as sometimes happens, execu 
tives of the compani concerned 
decide that our conclusions are 
dead wrong We like ) ecall 
something the chairma f one ol 
America’s largest industri: entet! 
prises told us only last 
he What you said about 
and hurt bad. But tl 
thought about it, the | 
became that you vel 
on us Finally I cor 
the cold look you 
valuable—one of the 
that ever happened to 
That response, and 
make all the work in‘ 
well worthwhile We 
will find it both re 
useful 


Volume 64 
11 
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| BE YOUR OWN BOSS! 
| EARN $5,000-%10,000 
IN YOUR SPARE TIME 


Own your own licensed 
unattended coin-metered 


Westinghouse 


half-hour 
laundry 
store 


BE FINANCIALLY independent with a 
substantial second income. Your own 
prestige Westinghouse Laundromat 
store is easily managed in a few 
hours a week while you keep your 
present full time business, profes- 
sion or job. Maintenance and service 
can be contracted out to an inde- 
pendent Authorized ALD Serviceman 
at a modest cost. 


YOUR INVESTMENT NETS 
25%-50% ANNUALLY. 
WE CAN FINANCE YOU! 


BECAUSE ALL equipment is auto- 
matic, coin-metered and easily oper- 
ated by customers without need of 
attendants, many Laundromat stores 
are open 24 hours a day, 7 days 
a week—making money for you even 
while you sleep! There are no labor 
problems, no high overhead, and no 
inventories. 


WE HAVE helped plan over 9500 
profitable laundry stores, now owned 
and operated by salesmen, investors, 
doctors, lawyers, teachers, business- 
men and production workers. ALD 
is an international organization with 
the experience and know-how essen- 
tial to the greatest profit on your 
investment. ALD can finance up to 
90% of your total purchase... offer 
you the longest financing period 
and the lowest monthly installments. 


NO EXPERIENCE NECESSARY 


OUR STAFF of 400 field experts 
works with you on location, store 
planning, training and continuing 
promotional help. For full informa- 
tion, call, write or wire today. 


ALD, Inc. 
7057 N. Western Ave., Chicago 45 
OFFICES IN 44 PRINCIPAL CITIES 
Detroit * St 


lovis * Cincinnati 
Cleveland * Minneapolis * Dallas 
Kenner, la. * Jacksonville * Los 
Angeles * Burlingame, Calif. * Seattle 
ALD NEW YORK, 
City, N.Y. * Malvern, Pa 
Md. ¢ Pittsburgh «+ 
ALD CANADA, LTD 


bitensendneaene 


Inc. long Island 
* Timonium 


Natick, Mass 


Toronto « 


TRENDS & TANGENTS 


Dividend payments in October were 
the highest for any October in history, 
reported the Commerce Dept. Cor- 
porations shelled out $833 million, 
compared with $819 million a year 
Moreover, said Commerce, total 
dividend payments are now running 
at an $14 billion, 
another: 


ago. 
annual rate of 
all-time high 
eee 


Offbeat Christmas gift idea: The 
Nieman-Marcus stores in Texas offe 
us one of their typically modest sug- 
gestions in a “beach party” gift pack- 
age which includes a Jeep car, chin- 
chilla necklace, 
basket, pot, and champagne 
bucket $151,580.70, 
cluded, for 


coat, diamond food 
coffes 
Price 


charge 


tax in- 


no gilt wrapping 


Invasion of the U.S. may be launched 
eventually by British department 
store Mogul Hugh Fraser. In New 
York last month, the Scottish “take- 
over king” was asked when he would 
into the U.S. department 
Replied Frase1 ‘As 
One fly in Fraser's 
he must first raise the $100 
million to pay for the costly Harrod’s 


move 
field 


have the money ”’ 


store 
soon as I 


ointment 


takeove1 
ee © e 

Ford Motor Co. announced it 

ending production of its $250-million 

the Edsel. Though other Ford 

1960 models have spurted this fall, the 

completely 


was 
Car, 


restyled Edsel lagged be- 


hind even its disappointing showing 


of the last two years. Industry experts 
believe the Edsel was a victim of the 


shrinkage in demand for medium- 
priced cars 

eee 
deficit in U.S 


This 


royal among econo- 


the 
payments? 
battle 
public officials 


How serious is 
balance of issue is 
stirring a 
and 


mists Everyone 


agrees that our loss of gold cannot go 
on indefinitely, but there is disagree- 
One 
group, the 
Treasury Anderson, apparently is de- 


ment about what to do about it 


headed by Secretary of 
termined to stop the loss of gold, even 
if it means 
trade & aid 
that the 
eventually 


being less liberal with 


But another 
imbalance 


group argues 

right itself 
should not panic us 
into backtracing on our fight for more 


will 
and 


liberal trade policies 


Nylon yarn manufacturers, who have 


the 


years 


fiber 
have 
in- 


been trying for big 
market 


found 


carpet 


for may finally 


the way to broaden thei 


roads Their laboratories have come 


up with a new “continuous filament” 
yarn, which is aimed at cutting down 
on nylon’s tendency to ball up, o: 
“fluff.” Du pont, Chemstrand and 
Allied Chemical all have versions of 
the new yarn, hope it will enable 
them to get some of the 85% of the 
carpet market now held by wool 
e es e 


Cost-cutting by businessmen has 
brought a boom to barges and dock 
operators 
is the 


transportation. 


Reason: water generally 


cheapest form of industrial 
So much so, says the 
American Waterways Operators, Inc 
that more barge loading and docking 
facilities built along 


1959 than in 


were inland 


waterways in any veal 


on record 


Colgate-Palmolive Co., the nation’s 
SeC ond largest maker of soap & toilet- 
moving the ethical 
drug field. For an estimated $13-mil- 
lion in stock, it will acquire Lakeside 
Laboratories, a small (1958 sales: $6 
million) Milwaukee firm with distri- 
bution in 62 countries. Next step, ac- 
cording to President Edward H. Little 


ries, now 1S into 


proprietary drugs 

© . ° 

wit 
respectable in- 
Sales by the illicit stills are 
to have 


Moonshine is booming, along 
the 


dustries 


nation’s more 


estimated reached a record- 
breaking $1 billion last year on a 
; gallons 


consumption of 55 million 


roughly 20°, to 25‘ 
the US 
taxes on 


of all liquor con- 
sumed in Postscript by 
thei: the 
the Government 


some $750 million in 


sales, 


avoiding 

moonshiners' cost 

revenue 
. + e 

Personal debt 0! 

been climbing more than twice as fast 


Americans has 


as their disposable income, according 


The 


found that individual indebtedness on 


to a recent survey pollsters 
such things as home mortgages, autos 
and appliances now totals more than 
$172 billion, an increase of 160 
1950 


during that same period has 


since 
But personal income after taxes 
risen by 
only 61 
. ° . 

$525 
1960 
billion 
William 


president and 


hit 
quarter ol 
$481 
opinion ol 


Gross National Product 
billion in the third 
up 8% from the 
level. That’s the 
F. Butler, vice 
economist for the Chase Man- 
hattan Bank. Only two areas of the 
Butler thinks, fail to 
share in the general advance: govern- 


may 
present 


chief 
giant 
economy, will 
ment spending and new home con- 
struction 


New airlines sales pitch is being made 
by Denver's Continental Airlines to 


lure passengers for its 707 jet liners 
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New system, which the carrier calls 
“instant boarding,” allows air travel- 
ers to buy tickets inside the airplane 
rather than queueing up at the ticket 
counte! 

° * * 

Farm income heading down next year, 
says the Agriculture Department 
Farmers probably will pay more for 
labor, machinery, interest, taxes and 
insurance in 1960, while realizing less 
for crops and livestock because of an- 
ticipated lower prices. That’s bad 
news for farm equipment makers. 

+ . ° 

Transportation news was made by 
the New York Central, which snapped 
up $5 million in 5%% notes of air 
freight carrier Flying Tiger Lines 
The notes are convertible into a max- 
imum of 250,000 common shares. Under 
present law a surface transportation 
company may not control airlines, but 
the Central hopes for a change in this 
law, plans to study the potential of 
interrelated air-surface cargo move- 
ments 

* : . 

Authoritative F. W. Dodge Corp. con- 
firms belief that home-building will 
taper off next year. According to 
Dodge, non-farm housing starts will 
drop 10% in 1960, the dollar volume 
of residential building will drop 8% 
although non-residential building will 
rise 7‘ Thus total construction, says 
Dodge, will be off just 1° from this 
vear’s all-time record pace 

° * . 

Trend toward rail mergers (ForBES, 
Nov. 1) got another boost when di- 
rectors of the Chicago, Rock Island 
& Pacific announced they were holding 
merger talks with the Chicago, Mil- 
waukee, St. Paul & Pacific. If the two 
should merge, it would create a road 
with 18,445 miles of track, iongest in 
the U.S., and combined 1958 revenues 
of $452.1 million, sixth among the 
nation’s carriers 

* . ° 

More trouble for Administration looms 
from steel strike. Because of big third- 
quarter losses reported by steel com- 
panies and slowdowns by steel users, 
the Bureau of the Budget has been 
revising downward its anticipated tax 
revenues for the fiscal year ended 
June 30, 1960. Budgeteers now as- 
sume that steel firms will be operating 
at full tilt by next spring at least, but 
most of the tax money won't start 
coming in until the next fiscal year 
starting July 1, 1960 

. . ° 

Du Pont’s new elastic fiber, Lycra, 
which will not be in commercial pro- 
duction until late next year, has been 
15 years in development and cost $10 
million 
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BOLD NEW LOOK 


BOLD YOUNG 
OIL COMPANY 


SUNRAY 


MID-CONTINENT OIL -COMPANY 


GENERA YFFICES TULSA 





Soon...Cheaper atomic p 





General Electric Vallecitos Atomic Laboratory. Here, in California's Livermore Valley, U.S. Steel sponsors the first large-scale, pri- 
vately financed study of radiation effects on steel. Project will hasten the advent of low-cost atomic power. 


This G.E. technician adds a touch 
of glamour to the serious busi- 
ness of making a radiation count 
on foil samples removed from 
General Electric Test Reactor. 
She works in a mobile lab made 
available to the project. 





with (ss) Atom Age Steels 


2 sputagee ATOMIC POWER can light our cities 
> or run our industries efficiently, the cost 
of building and operating commercial atomic 
reactors must be reduced. The two big prob- 
lems: high cost of nuclear fuel, and the need 
for better and less costly materials of con- 
struction. 

Firsthand information on the effects of 
radiation on steel has not been easy to come 
by. The start-up of the General Electric Test 
Reactor, near Pleasanton, California, and the 
Westinghouse Testing Reactor near Pitts- 
burgh has enabled U.S. Steel to launch the 
first large-scale private investigation of irradi- 
ated steels. These explorations will be carried 
out in private test reactors, wholly financed 
with private capital 


\caetid 
a pene le 4 


Today, U.S. Steel has scientists working 
full-time at Westinghouse and General Ele« 
tric Atomic Laboratories; extensive applied 
research in nuclear steels is also being carried 
on at U.S. Steel’s Monroeville Research 
Center. 

From these tests will come new and im- 
proved atom age steels: stronger, more cor 
rosion-resistant steels, steels that will hasten 
the advent of commercial nuclear power 
The full effects of this vast U.S. Steel re 
search program may not be felt for two, 
five, or even ten years. But, cheaper atomic 
power is on its way . because American 
industries like U.S. Steel are contributing 
to the research. United States Steel, 525 
William Penn Place, Pittsburgh 30, Pa 


Clayton McDole, U.S. Stee! scientist (second from left) supervises the removal of irradiated foil samples 
from General Electric Test Reactor. Information obtained provided a solid flux data foundation for the 


irradiation research of special reactor steels 





OHIO OIL’S NEARBY DISCOVERY OF NATURAL GAS WILL HURRY THE FUTURE 
FOR THE TOWN THAT CAN’T GROW FAST ENOUGH 


Big and bustling, greater Anchorage today is rac- 
ing toward a population of 100,000. The Ohio Oil 
Company, in association with another company, 
has helped to hurry the growth and the future 
of Anchorage by the recent discovery of natural 
gas on the Kenai Peninsula, 65 miles to the south- 


west. We have completed arrangements to supply 
this new and convenient fuel to Alaska’s com- 
mercial capital on a long-term basis. Very sub- 
stantial reserves are indicated by the discovery, 
assuring plentiful supplies of natural gas tomor- 
row for the town that can’t grow fast enough. 


THE OHIO OIL COMPANY AND SUBSIDIARIES 
STATEMENT OF CONSOLIDATED INCOME NINE MONTHS ENDED SEPTEMBER 30 


1959 1958 


Net Sales and Other Income 


Cost of Sales and Expenses 
(Exclusive of charges set forth below) 


Depletion, Depreciation and Amortization 
Provision for Federal Income Tax 
Net income for the period 


Shares of Common Stock Outstanding * 

Net Income per Share Common Stock 

Dividend per Share 

Net Crude Oil and Natural Gas Liquids Produced-— Barrels 
Crude Oil Processed at Refineries— Barrels 


Number of shares outstanding was 


Subject to 


vs declared a dividend of 40 cents per share ommon stock, payable December 10. 1 


$259, 305,545 
204,978,314 


21,237,098 
5,767,585 
$ 27,322,548 


14,001,175 
1.95 
1.20 
29,989,000 
28,263,000 


THE OHIO OIL COMPANY 


Producers + Transporters + Refiners 


AURORA GASOLINE COMPANY, a \\ 


1 


FORBES 


$200,875,582 


155,049,516 


18,503,619 
4.294.893 
$ 23,027,554 


53 
5 
20 
26,693,000 
11,136,000 


Marketers of MARATHON Petroleum Products 


rsof SPEEDWAY "79" Petr: 


€ Prod ts 
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“With all thy getting get understanding” 


FACT AND COMMENT 





by MALCOLM S. FORBES 


VOT PEACE BUT 4 TRUCHI 


It would be pleasant to think 
that the steel strike is history and 
that we could now buckle down to 
the job ot making up the losses 
Unfortunately, such is not the case 
The 500,000 strikers are back. The 
furnaces are spewing out ingots 


again. Molten steel is once more 


flowing through the arteries of U.S 


industry ut what we have is not 


It 


hardpre ssed in wo 
slowing producti 
> 

R iSsla S wg 


Yet 


If the USWA maintair 


Back to work... but for how leng? 


armed 


strike has been suspended at the point of a 
Hartley 


been solved When the 80-day cooling-off period expires 


injunction. Yet none of the basic issues have 


on January 26, 1960, the whole dreary strike is almost 
certain to start all over again At least that’s the way 
things look now 
What are the 
‘ ling-off 

Yet the 


has been proved inadequate; the public is heartily sick 


hopes for a contract settlement before 
period ends? That's anybody's guess 
handwriting on the wall is clear: Taft-Hartley 
the goat: and unless a settlement is reached 
voluntarily Congress will probably have to act 
It is quite possible that Congress action could take the 
form of legislation requiring compulsory arbitration bind- 
ing on both parties in the case of deadlock. Big Govern- 
nent, in other words, may be called in to protect the 
public from the follies of Big Labor and Big Business 
Such compulsory arbitration is alien to the American 
way. Neither unions nor businessmen will like it. But 
it may be coming. Unless the two sides get together 
before next January 26 it is almost certain. If this 
comes to pass, it is hard to avoid the conclusion that 
David McDonald and the other chieftains of the United 
Steelworkers will bear the heaviest guilt. The basic 
issue is not a matter of so many cents an hour; the steel 
companies have shown a willingness to compromise on 
that. What is at stake are work rules. Featherbedding, 
to put it bluntly 
Featherbedding is a luxury the U.S. can no longer 
afford 


It is dragging our railroads toward insolvency 
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rie Congress 


will have taker 


ife. We have 


wa 
ae 


VORE “MAGIC FIVES” 


Eve nee the public Snapped up the T ecent 


$2-billion issue of five-year notes with ich surprising 


speed the whole bond market has been showing distinct 


ns of strength Some Treasury issue which sold to 


vield as eight wet ks ago are now y ielding 


only abou 3: The bond market howing new 
conhidence The Canyon experts are saying that bonds 


Hen ‘ 


to describe the Trea 


have finally bottomed out the use of the term 


bellwethe 


Magic Five 


debenture due in 1986 


month AT&T came up witl 
an i1SSué ot 544 


and that issue in its turn sold quickly and at a slight 


premi Among the eager bidders, according to one 


member of the syndicate, were “a mass of little people 


} 


who are not normally interested in the bond market 


AT&T had to pay 


t paid 5.55 for an issue of 35 yea 


the highest interest rate nee 1925 
bonds). But 
last month's terms were not so onerous for AT&T as 

In the first place the AT&T 5%4’s are call 
able: the company can refund them later if interest rates 
decline. Secondly, the 5.22; effective rate is 
lower than the 5.72% that AT&T’s New England 


iarv had to pay for bonds back in September. 


(wher 


might appeat 


i good deal 


‘ ubsid 





So bondmen regard the warm reception of the AT&T 
issue as confirmation of underlying strength in today’s 
bond market. Especially so since everyone knows ther« 
are billions of dollars worth of potential new issues over- 
hanging the market—and that the stock market is soggy 
to say the least. The menace of inflation, obviously i 
less terrifying to investors than it was six months agi 
Bonds are coming back in favor. 

Many bond yields, however, are still quite tempting 
Some government issues are selling at discounts of nearl) 
18°, (the 24's of 1972, for example) 


bonds (such as the new AT&T issue) yield a bit over 5°, 


Topnotch corporate 


Tax exempt municipal bonds look particularly alluring 
Many good ones yield 4% and better—which is as good 
as 7°, in taxable income for those who have even part of 
their income in the 40°) bracket or highe 

Why not examine your own investment portfolio? 
Now that bonds seem to have bottomed out, the downsid: 
risk is probably small. It may well be that there's a 
place in your own holdings for a few “Magic Fives” o1 


tax exempts 
as 
, a 


{ GIFT SUGGESTION 


As this issue comes out, there are still 21 shopping days 
left until Christmas. It may be appropriate, therefore, for 
Forses to make a Christmas gift suggestion. Have the 
parents, grandparents, aunts or uncles among our readers 
considered the advantages of giving securities as gifts 
to the youngsters on their list? 

Securities can be a very educational gift. Young people 
learn best by doing—and a gift of a stock or bond enables 
them to have the direct experience of owning a share in 
U.S. industry. As the dividends come in and the security 
advances or declines, they get a chance to sense in ad- 
vance the opportunities and risks that will face them 
when they are out in the world 

Are you worried lest the younger kids be disappointed 
at getting a piece of paper for Christmas? Then why not 
let them cash the dividend or interest checks and spend 
That way 


the gift will be real to the children and long lasting 


the money as it comes in on what they see fit? 


as well 

Gifts of Securities to Minors Act are now on the books 
in all 50 states. Thanks to this legislation it is quite easy 
to give securities to children. Here is all that is involved 
e Select the stock or bond you want 
e Have it registered in the name of an adult custodian 
William A. Smith, custodian fo 
Barbara Smith under Article 8-A of the Personal Prop- 
erty Law of New York. 


The gift, of course, is irrevocable. But the choice of 


as for example 


security is not. There is nothing to stop the custodian 
from selling the first security and reinvesting the money 
in another (He cannot, however, make a gift of cash 
or property under this law.) 

Don't forget, either, that there are tax advantages to 


giving stocks and bonds. You can give up to $3,000 


12 


every year free of gift tax ($6,000 for a married couple) 


t 
And dividends are tax free to the child up to the amount 


of his $600 annual exemption 
tainly worth thinking about 
all the facts. 


Securities-giving is cer- 


Your broker can give you 


9 
Pa 


HOUSEKEEPING HINTS 
One of the more thoughtful comments on the sordid 
TV quiz scandals was delivered recently by Earl W 
Kintner, the able Hoosier lawyer who heads the Federal 
Trade 
speech Mr. Kintner warned the TV in- 


Commission. In a _ Chicago 
dustry that it was letting itself in for 
government regulation unless it acted 
house. Said he 
‘There can be no doubt that [TV's] 
if the 


industry fails to accept its obligations, 


quickly to clean 


self-policing job was muffed 


Congress can be expected to do what- 
ever needs doing in the public interest.” Earl W. Kintner 
Mr. Kintner then went on to deliver 


a sermon to U.S. businessmen. The TV 


industry, he 


claimed, was far from being the only wrong-doer. A 


Kintner 


have indulged in “law violation which has taken a form 


minority of other businessmen as well, said Mr 
less comprehensible to the public, such as price fixing, 
illegal brokerage, exclusive dealing or even a racy bit of 
bait advertising.” (He might also have mentioned such 
amoral conduct as bribery, playing cozy with corrupt 
union leaders and other doubtful behavior which a few 
businessmen have allowed themselves to be tempted into 
and which gives everyone a bad name.) 

Though such conduct is the exception rather than the 
rule, said the FTC boss, it could well bring restrictive 
legislation on the heads of all businessmen. Unless, that 
is, business proves that it can police itself. So, said M: 
Kintner, all businessmen should take warning from the 
damage done to broadcasting by the TV quiz scandals and 
make sure their own houses are in orde1 

Sound advice. But is self-policing too much to ask of 
It happens that Mr. Kintner 


was delivering his speech in one of the strongholds of 


businessmen? Of course not 


such self-policing: the annual luncheon of the Audit 
Bureau of Circulation. It is the ABC whose job it is to 
certify circulation claims by its newspaper and magazine 
members to make sure that the advertiser is getting what 
he pays for in the way of circulation 

“Confronted as you once were,” Kintner told the ABC 
members, “with excess enthusiasm on the part of many 
circulation managers and with devious claims by others, 
you assessed your own problem and acted to correct 
it and you succeeded.” 

Fores is proud to belong to the Audit Bureau of Cir- 
culations and proud of the ABC's role in policing its 
member publications. We join Mr. Kintner in commend- 
ing the ABC to other businessmen as a model of what 
self-policing can do to help avoid the kind of mess the 


TV industry now finds itself in 
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Here’s how Aol WF Rent-a-Car takes the 
bookkeeping out of business car rentals! 





AN ELECTRONIC COMPUTER 
KNOWS YOUR NAME 


Avis’ new UNIVAC accounting machines 
will recognize you— wherever you arrive, 
by plane, train or ship—from coast to coast! 


YOUR DEPARTMENT OR DIVISION 
IS AMATTER OF RECORD _ AVIS-RENT-2.CAR SYSTEM 18 IRVINGTON ST BOSTON 16 MASS 


NA[(O000! [00] 10006) 
CENTRAL BILLING 





Electronic billing procedures identify and 
allocate all car and truck rental charges. 


Each transact is a tel ded. 
Cc ran ion t ccurately recor YOUR COMPANY 


YOUR CORRECT ACCOUNTING JOHN DOE 
OFFICE IS UNMISTAKABLE 


Avis transactions are separated and listed 
on monthly invoices for each accounts 
payable office or department specified. 





YOU NEED MORE THAN CENTRAL BILLING! 


using the Avis Corporate Travel Plan. It saves 


more than accounting expense. It provides im- 
Avis originated the new Corporate Travel Plan 


to help any company with men who travel. It’s 
the only central billing system that also guaran- 
tees accurate and complete accounting control of 


portant on-the-spot savings in car rental costs 

plus additional savings based on total company 
usage. The more you use, the more you save! No 
other car rental accounting service can save so 


car-renta! expense. It is flexible enough to match 
any accounting system, whether your company 
travels 10 men—or 10,000! 


Over a thousand important companies are now 


much time, money and bookkeeping. Get all the 
facts —without obligation. Write—on your busi- 
ness letterhead—to AVIS, Dept. 79, 18 Irvington 
Street, Boston 16, Massachusetts. 


THE AVIS-VISA CREDIT CARD 

is the “badge” of a man who 

travels the modern Corporate 

Travel Plan way! It speeds 

you on your way in a gleam- | 
ing new Ford—or other fine 

car of your choice. You save 

time, red tape and expense ac- 

counting, too. 


RENT-&2-CAR 
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low-cost power...abundant power 





throughout the region served by 
Great Northern Railway 


Kilowatts by the millions! That’s the rich resource of the area 
lying between the Great Lakes and Puget Sound, the area 
served by Great Northern. Power production in this area has 
grown 460% in the 20 years, 1937-1957. 

Here Mother Nature piled up tremendous reserves of water, 
fed continually by melting snows from the high mountains 
Man has harnessed incredible power with privately and publicly 
financed hydroelectric installations. Their engineering puts 
the Pyramids of Egypt to shame. 

And in areas where water power alone is not enough, 
lignite from Dakota’s nearly inexhaustible supply is pressed 
into duty as a power producer. 

It’s a resource worth reckoning for far-sighted planners of 
industrial production. We'd like to tell you more about it 
Address your inquiry to E. N. Duncan, Director Industrial and 
Agricultural Development, Great Northern Railway, 

St. Paul 1, Minnesota. 








Offices in 
Principal Cities 
of U.S. and 
Canada 
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WALL STREET 


KIRBY VS. 
SONNABEND 


W hat induced Abraham Son- 
nabend to raid Allan Kirby's 
Alleghany Corp? Answer: the 
lure of Alleghany’s highly 
leveraged—and possibly un- 
dervalued—assets. 





WALL STREET gossips, who have not 
seen a billion dollar fight since Mont- 
gomery Ward’s management repulsed 
Louis Wolfson in 1955, perked up last 
month. Here were all the makings of 
a particularly juicy fight. Chairman 
Allan P. Kirby, unassuming heir to a 
Woolworth fortune, thought he had 


firm control of his Alleghany Corp.* 
But suddenly Kirby found he had a 
partner. Working quietly and over a 
period of months, a syndicate headed 


by Boston real-estate speculator 


*Alleghany Corp. Traded NYSE. Recent 
price: 15. Price range (1959) high, 15%; 
ow, 934. Dividend (1958): none. Indicated 
1959 payout: none. Earnings per share (1958) 
3c otal assets: $156.2 million. Ticker sym- 
bol: Y 


4LLEGHANY’S KIRBY: 
squaring off for a fight? 
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M 
700,000 
common 


Abraham Sonnabend had picked 
of Alleghany’s 5.2 
shares. Kirby's own 
516,500 (he has a voting call on 1,000,- 
000 more) had formerly been 
to give Kirby firm 

ghany. But no longer 


up some 


million 


enough 
control of Alle- 

The two contenders did not 
off immediately. They began by mak- 
ing conciliatory noises But when 
Kirby found that Alleghany Vice 
President David Wallace to 
be in Sonnabend’s corner, Kirby fir od 
Wallace out of hand 

This made Sonnabend see red. It 
also Mrs. Anita Young 
widow of former Alleghany Chairman 
Robert R. Young. (Wallace is her 
vestment and a 
friend.) 


square 


seeme d 


annoyed 


in- 
advisor close family 
With Mrs. Young, who votes 
100,000 shares of common (but has a 
call on 900,000 more), now in his cor- 
ner, Sonnabend openly declared war 

Before the two could square off 
however, the SEC stepped in. The 
stock market watchdogs told Sonna- 
bend he had better register for a 
proxy fight if he wanted to stay on the 
right side of the law. The usually 
voluble Sonnabend quickly cancelled 
a scheduled press conference, lapsed 
into an unaccustomed silence. Kir 
as usual, said very little 

Wall Streeters 
however, if 


by 


were 
Sonnabend, having 
his original initiative, would ever 
gain it. Whether he could or not 
mained to be seen but at month's 


wonderin 


both sides were getting ready 
sume the fight 

The Stakes. What was al! 
citement about? Wheeler-Dealer 
nabend is a man used to bu 
selling hotels and setting up 
deals. What did he want 
ailing Alleghany Corp? 

Basically, the answe1 
ghany, a survival of the holding 
pany born of the 1920s, is the kind of 
special situation that Sonr de- 
lights in. They rela- 
tively rare these days 


Alle- 


com- 


is that 


becoming 

Hence Sonna- 
bend’s apparent willingness to 
proxy fight. If he wins, he ; 
principal backers will find then 
master of corporate assets w! 


are 


be worth as much a 

A closed-end, 
vestment company, 
ulated not by the 
investment 
ICC. This 
New York Central 


ghany 


Ss 


is because 
At 


has holdings in rail: 


it 


$5 


billion 


non-diversified in 
Alleghany is 
SEC 


companies, 


reg- 
othe 
the 
the 
Alle 


oads real 


like 
but by 


controis 


present 


estate and mutual fund management 
Cheap & Bankrupt. The eccentric Van 
Sweringen brothers started Alleghany 


as a highly leverage 

Kirby 
Robert R 
up, cheap 
Over the 


ceeded in 


ing 
the 


company 
late 

and 
next 
untangling 


good proportion of 


i 


and 
Young 
bankrupt, in 
20 ye 


of debt and preferred 


Alle ghany, ley 


ana 


the 


eraged 


' 
railroad 


irs 


hold 
friend 
picked it 
1937 


suc 


his 


they 
1 retiring a 
$175 million 


itself by a 


still-outstanding $32.8 million in senio1 


securities 15 


New 


railwai 


owns 
aged 
second 
000 shares o 
B In alt 


million Class A share 


any year, 


el! 


ol 


York Central 
holding 
Missouri 


have 


highly lever- 
common. A 
2). - 
Pacific Class 


MoPac S l 87 
paid $5 a 


is some 


share (a sort of voting preferred) all 


other dividends go to the 


B. Thus the leverage 


40,600 Class 


immense, but 


the Class B has never paid a dividend 


STOCKHOLDER SONNABEND: 


or 


’ 


compromise 





More solid is Alleghany’s invest- 
ment in mutual funds. This began in 
1949, when Kirby and Young paid $2 
million for control of an investment 
company management in Minneapolis 
It had a large and long established 
business in face amount certificates 
and had recently ventured into mu- 
tual funds. Investors Diversified Ser- 
vices is now the largest sponsor- 
manager in the mutual fund field, 
controlling assets around $3 billion 
Alleghany'’s investment, carried on 
the books at $1.2 million, has a market 
value of $89.3 million 

Somewhat iffy. Another deal of 
Kirby and Young's, with realtor Wil- 
liam Zeckendorf’'s Webb & Knapp, 
has had a less spectacular outcome 
Alleghany bought around $20 million 
of Webb & Knapp’s 5% notes, with 
options to buy 10 million highly lev- 
eraged but speculative Webb & Knapp 
common. If exercised, the options 
would have given Alleghany control 
of Webb & Knapp. Recently, however, 
Alleghany agreed to swap its notes 
and its options for a property in Den- 
ver and an option to buy no more 
than a million shares 

If some of Alleghany's assets look 
a bit iffy, that’s just tne way Sonna- 
bend likes them. Their very iffiness 
tends to make them cheap. At pres- 
ent there are some 5.2 million shares 
of Alleghany common outstanding 
Net asset value is around $24 a share; 
recent market price was only $15 

True, there are two classes of con- 
vertible preferred and almost 2 mil- 
lion warrants outstanding. If all these 
rights were exercised, the number of 
common shares would rise to 13.4 
million, and net asset value tumble to 
$12.47 a share. Unless, that is, Alle- 
ghany can build up underlying assets. 

The investor who bought Alleghany 


VRS. ANITA YOUNG: 


a friend was out of a job 


—— WHAT 100 SHARES OF ALLEGHANY CORP. REPRESENTS 


Market valve 
2.763 shores Investors Diversified Services common $ 690.73 
4.110 shores Investors Diversified Services “A 1027.43 
0.3911 shores Missouri Pacific RR “B 140.8) 
18.84 shores New York Central RR common 527.52 
Miscellaneous 10.39 
Notes 580.48 
Net cosh (est 28.87 


TOTAL ASSETS per 190 shares $3,006.23 


AHEAD OF EACH 100 SHARES OF COMMON IS 


Debt 357.91 
$4 Cum. Conv. preterred 33.16 


—— eee 


6% Cum. Conv. preferred 239.91 


TOTAL SENIOR SECURITIES $ 630.98 


STATED WET ASSETS per 100 shares $2,376.24 
no allowance has been made for 

Federa taxes on unrealized appre 

ation of securities 

NET ASSETS per 100 shares (assuming $1,247.00 
total conversion of warrants & preferred 


WHICH WORKS OUT TO: 
Net asset valve 
Recent market Net asset value per share assuming 
price per share per shore Discount full conversion 


$15 $23.76 37% $12.47 











recently at 15 had to make up his simple. For a time at least, there 
mind whether he was buying assets apt to be some subtraction as well 
at a 37°, discount or at a 20°) pre- Plus & Minus. Peppiatt’s own com- 
mium. It was fairly clear from all pany is a good example. When he 
the excitement last month which way took command in 1950, Federal-Mogul 
Abraham Sonnabend had made up his was primarily a maker of specialized 


For even if he backs down from a_ engine bearings which had to strain 
proxy fight with its attendant expense, to produce even one sixth as much 
it was clear that he had gone into _ sales volume as its biggest competito: 
Alleghany with both feet. Timken Roller Bearing Co. Its line 
of bearings, mainly of the sleeve type 
was limited. What business it had 


INDUSTRIAL GOODS was profitable, but prospects for sub- 


stantial growth were dim 





Ambitious Guy Peppiatt was soon 


MA THEMA TICS doing plenty of addition. Negotiating 


_ three important mergers within six 

OF GROWTH years with other bearing makers. he 
shortly had a full line of bearings 

Corporate growth is not nec- At the same time he spread out into 
essarily all simple addition. flexible tubing and ducting olled 
Temporarily at least. as in split bushings and specialized rubbe: 
the case of Federal-Vogul- products. All this, he figured, was all 


i¢€ ral- 


Bower Bearings, there is apt to the good, since it made Fe 
to be some subtraction too. Mogul not only bigger but stronge: 
by nicely diversifying its roste 
CORPORATE GROWTH, you might think, customers among makers of autos and 
would just be a matter of simple addi- trucks, construction machinery, air- 
tion. Take an established business, craft & missiles and farm equipment 
add some likely new products, mix By last year Federal-Mogul's sales 
with a sensible merger or two, and had crept up from one sixth to more 
the result should be greater prosper- than one half of rival Timken’s 
ity But, says onetime-controller Yet subtraction had also set in 
turned president Guy S. Peppiatt of For while Federal-Mogul’s sales were 
Detroit’s Federal-Mogul-Bower Bear- growing, the costs of building then 
ings, Inc it is not always quite that were taking away some of their pre- 
vious profitability. Where in 1950 the 
Federal-Mogul-Bower Bearings Inc 7 na 
Traded NYSE. Recent price: 37'4. Price company had earned a tidy $1.56 a 
range (1959): high. 37',4: low, 32',. Dividend : enc & 
1958 $1.20. Indicated 1959 payout. $1.40 share on sales of $25.7 million, last 


Z 1ings per } 195§ $1.77 Total as- ~ -- 
= eae snillion. Tid a: wa vear it earned barely more ($1.77 pe 
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shave) on sales nearly four times as 
great. One big factor in this taking 
away process: the dilution involved ia 
the additional Peppiatt had 
used to acquire other companies 

Guy Peppiatt himself calculates that 
what he got was well worth the price. 
“From the inside out,” he said last 
month, don’t look upon our 
period of mergers as purely one of 
dilution. We believe that we have 
collected the tools we needed to ex- 
ploit markets and expand our 
business over the years ahead. This 
has meant special costs for improve- 
ments, machinery and research. Such 
things usually hold down 
But we think our merger 
now pretty well in the past.” 

One thing Peppiatt’s have 
added up to though: they have won 
his company considerable ground rel- 
ative to rival Timken. Not only have 
Federal-Mogul’s sales increased pro- 
portionately faster, but its earnings 
have been considerably more stable 
than Timken’s. Thus in 1957, when 
Timken’s earnings were dipping, Fed- 
eral-Mogul’s were edging upward. In 
1958, when strikes and recession pro- 
duced a 46° decline in Timken’s net, 
earnings of Peppiatt’s company fell 
only 6.4' 

This year, if analysts’ estimates are 
correct, Timken should earn about $5 
Federal-Mogul about $2.75. 
Compared with 1956, a good year for 
both companies, that would mean an 
11°, gain for Timken, a 50° 
for Federal-Mogul. Says Guy Pep- 
piatt: “Our work is bearing fruit.” 


shares 


“we 


our 


earnings 
costs are 


labors 


a share, 


increase 


Diversification through merger has 
paid off for Federal-Mogul-Bower 
Bearings. During the 1957-58 reces- 
sion, F-M-B held its earnings per 
share closely in line with those of 
1956, while its bigger rival, Timken 
Roller Bearing, fared poorly indeed. 
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HIGH FINANCE 


YOUNG MAN 
IN A HURRY 


When the ticker shows lots of 
action in a stock like Art. 
loom, appearances can be 
mighty deceiving as_ they 
were this autumn. 





As A STUDENT of finance at Brandeis 
University and Pennsylvania's Whar- 
ton School, eager young Robert Bialkin 
left an indelible 
teachers. “Robert,” recalls one of his 
Brandeis bright 
boy, interested in a million things. He 
did not get his degree on time—but 
that was simply due to neglect, not 
stupidity.” Adds a Wharton prof 
“A very and 
fellow!” 

Practical Experience. Once out of 
school, Bialkin lost no time putting his 
book learning to work. It soon 
clear that he had learned his lessons 
well—too well. Last month the Securi- 
ties and Exchange Commission, watch- 
dog of U.S haled 
24-year-old Robert Bialkin into a 
Federal district court on 
manipulating the stock of a Big Board 
listed Artloom 
a small carpetmaker with a highly er- 
ratic history 

Between September 21 and October 
27, the SEC Bialkin 
bought 40,900 Artloom shares, and 
18,200, through 12 different 

The result of Bialkin’s 
and “matched 
complained, 


impression on his 


pi ofessors, “was a 


smart alert young 


Was 


securities markets, 
charges ol 


company, Industries, 


charged, had 
sold 
brokers wash 
sales” orde rs 
SEC 
false misleading 
active trading.” In the 
covered by the complaint, Artloom 
rose from 11 to 147%. 

Speculator Bialkin did not deny the 
charges 


was to create a 


and appearance of 


five week: 


Instead, according to a com- 
mission affidavit, he told the SEC that 
he had done it on the basis of an 
understanding he had reached 
Artloom’s Board Chairmar 
Marcus. In return for setting a fire 
under Artloom’s stock, he said, he 
had been promised a $15,000-a-year 
job with Marcus, who only last 
had himself been found responsible 
for manipulations in Artloom so se- 
rious that the SEC revoked the regis- 
tration of one New York broke: 
That story brought a quick response 
from Marcus. “It’s a lie!” snapped he 
“This Bialkin lives in Atlantic Beach 
I live in Atlantic Beach. So all of a 
sudden I’m supposed to have promised 


with 
Hyman 


yeal 


*Both are illegal devices whic! olve the 
almost simultaneous placing of | and sell 
orders by the same person for th« e stock 
creating a lot of tape actior t o sub- 
stantial change in stockholde terests 


{RTLOOM’S MARCUS: 
he lived in the Same town 
him a $15,000 job, and he’s supposed 
and buy 
dollars worth of stock. It’s nonsense! 
Red Faces. But the damage had al- 
ready been done. On the Art- 
low 


to go out a half million 


news 
loom dived to 8' a share. a ne 
That left some 
in Wall Street. Emba: 
Bialkin had 
paid for his stock, admitted they might 
now have some trouble collecting their 
SEC reportedly 
keeping an eagle eye on trading, there 
Artloom. In 
July 31, it had 


of $136.000 on 


for the year red faces 
rassed broke rs, 


whom somehow 


neve! 


money. For with the 
was little romance left in 
the fiscal year ended 
shown an operating loss 


sales of $12 million. 


CIGARS 


IT PAYS TO 
ADVERTISE 


Spend make more. 

That's the formula that is 

keeping Consolidated Cigar’s 

stockholders puffing content- 
ment. 


more, 


Wall 


watched with fascination as the 


For THE Street has 
cigal 
makers set out to put a lighted stogie 
in the U.S 


they launched one of the biggest ad- 


year past 


collective jaw To do it 


vertising programs in their industry's 


history. In impressive measure, they 


This 


slipped in 


have succeeded 


though 


yeal even 
September 
American consumption will probably 
billion 
number to go up in smoke since 1929 

Where's the Money? To all this, Wall 
Street had How 
were the vhose profit 


sales 


reach 6.7 cigars, the greatest 


just one question 


cigar makers 


17 





CONSOLIDATED’S SILBERMAN: 


profits made mellow smoking 


nol mally 
bacco leaf 


margins thin as 


all 
got its answe! 
from no less an authority than Sam- 
uel J. Silberman, the 
Consolidated na- 


are as to- 


going to pay for these 


» 


ads”? Last month it 
chairman of 
Cigar Corp.,” the 
tion's biggest cigar maker (among the 
leading the Consolidated 
box El Dutch Masters, 
Muriel) 
Speaking at a 
stockholders explained 
that the cigar industry “is slowly 
getting out of the craftsman business, 
moving toward a smallet 
big The 


use 


brands in 
Producto, 


special meeting of 


Silberman 


grouping ol 


companies.” big producers 


now extensively 


bacco 


inexpensive to- 
“sheet,” a paper-like material 
made of pulverized the 
be 


cigar- 


tobacco, as 


cigars inside binder. Since it can 


fed in continuous rolls into 


making machines, sheet has 


meant 


large savings in time, labor and to- 


“And _ that,” Silberman 
“is where all the money for advertis- 


bacco said 
ing is coming from.” 

Mild & Mellow. As Silberman made 
quite clear, it has paid Consolidated 
well to advertise. Thanks partly to its 
new efforts, Silberman 
forecast Consolidated’s 1959 profits at 
a mellow-smoking $5.50 a 


promotion 


share, 
from an adjusted $4.92 last year 


up 
And 
that was not the only good news. Con- 
stockholders come to 
the meeting to vote on splitting thei: 
stock 2-for-1. No had 
done so Silberman announced 
a change in the dividend rate from 45c 
quarterly (plus 40c extra on the old 
stock last year) to 25c quarterly on 
Consolidated’s newly split stock 


solidated's had 


soonel they 


than 


Consolidated 


Cigar 
Figures 


Corp 
unadjusted for split 
59. Price range (1959): high 
Dividend (1958): $2. Indicated 1959 payout 
$1.80 plus extra. Earnings per share 1958) 
$4.92. Total assets: $61.2 million. Ticker sym- 
bol CA 


Traded 
Recent 
64', 


NYSE 
price 
low, 43 
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ELECTRONICS 


AMBITION’S PRICE 


When it comes to sheer hus- 
tle, it’s hard to match lively 
(if not conspicuously profit- 
able) Siegler Corp.’s pace. 





WHEN it 
lifting oneself up by 


the gentle art of 
one’s own boot- 
straps, Horatio Alger’s hero Ned the 
Newsboy has nothing on Industrialist 
John Brooks Nor 
bustling Siegle: 


Brooks 


honest 


comes to 


on his 
Corp 


was the 


company 
Some 30 


years ago traditional 
but working 


as an office boy for $60 a month and 


poo! youngster, 
plugging doggedly through night school 
after Only 


was 


five 
itself 


modest 


hours 
Corp 


earning a 


years ago, 


Siegle but 


poo! 
worthy, living as 


a small manufacturer of a single 

homely appliance, room heaters 
Jonah’s Task. Both have come a long 

Not Brooks 


achieved his youthful goal (to become 
secretary 


way has 


since only 
to a corporation president, 
which he was at Commonwealth Edi- 
son and Zenith Radio), but he is now 
a corporate As 
later it 


coast-to-coast 


president himself 
Corp., five 


is wheeling & dealing 


for Siegler years 


in the sophisticated realms of missile 
test equipment, radio components fo 
moon rocket probes, and a broad line 


of industrial & commercial gear. In 


those five years, its sales have soared 
from $6.6 million to $77.1 million 
Doing it was pretty much a case of 


Jonah swallowing the whale, fo 


Siegler Corp. 1 
323,. Price range (1959): higt 
Dividend (fiscal 1959): 40« 
dicated 1960 payout: 40 

1959) $1.36. Tota 
Ticker symbol: SGI 


aded NYSE. Recent price 
45'4: low, 23 
plus 3 stock. li 
Earnings pe 

assets $39.9 


{SSEMBLYING ELECTRONIC 


SPACE-TRACKING 
t} 


very little to work with 
1955, got going, 
Siegler had a working capital deficit 
It also was earning a fairly tidy 7.3° 
but this small 
enough, enable 
Brooks to raise more than $2 million 
by sale of 225,000 shares of mor 
this 
helped him borrow more cash 
Then he went shopping w 
checkbook in hand. For 35,000 Siegk 
shares he picked up Hallamore Mfg 
Co with another 410,000 shares 
he bought Hufford Corp 
machinery maker, 


> * } 
Brooks naa 
a 


Early in before it 


on sales, volume was 


It was however, to 


con 


] ; lf 


and capital itself 


new working 


ith hh 


a specialized 
and Unitronics 
Bogen di- 
lively 


Corp., whose Olympic and 
but 
in radios and military electronics 
in all, by the end of 1958, Siegle 
had 
Patience Needed. The only flaw 
this success was that it did not 
stockholders 
12 times, net 
Yet the dilution 
caused profits per 
sag from 1954's $1.96 to $1.36 last vear 
As John Brooks 
foregoing new earnings is the normal 
price of Dilu- 
wal 
We 


oul 


visions were small factors 


All 
s out- 
standing shares increased 228 

n all 
make 
While 


increased only 


any money to! 
sales rose 


41. 
actually 


times involved 


share to 
sees it, though 
ambition 


the 
grow 


corporate 
he 
like 


not 


tion,” 
outfit 
did 


Says, “is only an 


this can 
the 


ot acquisition program . 


just 


have cash for kind 


enough his 
seem than 
At their annual meeting ir 
tober, they bravely 
bling of the 


shares), 


SstocK- 
willing to 
Oc- 
approved a dou- 
authorized stock 
trebling 
then 
negotiating 
Brooks last 


very close to a number: 


Surprisingly 
holders more 


walt 


(to 5 
the 


had 


million nearly 


number of shares Brooks 
free to work with in 
Said 


now 


new 
mergers 
‘We are 
of situations that might culminate in 
new 


month 


acquisitions.’ 


EQUIPMENT: 


7 7 
ie stockholders seem willing tc 
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FINANCE 


That's as true today as it was then 
although the hard sell may be a 
bit softer. Thus Clark Beise, normally 
THE BANK THAT CAN'T STOP GROWING sve most imperturbable of men, vis 
ibly shuddered when a recent visito: 
Willingness to finance an individual from the cradle to remarked: “Seems like the ambition 
the grave made Bank of America what it is: the biggest of the Bank of America is to get every 
lender. Now with a population explosion continuously pro- one in California in hock to it 
viding new customers, it has the unusual problem of meeting Beise is quick to disclaim any suc 
increasing demand without getting swamped in its own size. ambition. As the dominant bank 
West Coast, doing a full 40 


. : . : 
as banking business aANnK 


WITHIN recent weeks. Bank of Amer- imagination at Beise’s bank is re 
ica National Trust & Savings Assn.* stricted to unusual loans; it is ; 
formally announced two events simi- Among other services far afield from _ — stantly upon it. Yet ever 
lar only in their scope. One was in- traditional banking: redemption of ' would agres ' s bank has 
stallation of ERMA, the world’s premium coupons for reta . up 
largest single system of bank automa- roll accounting for small n Home is Eldorado Dig easter! 
tion. The other was blanket coverage It was with such imaginati, ry banks, pe _ ed into such Contininy 
throughout California of its Bank- ices as these that Bank of Ameri lin = os te BM boroughs of New 
americard, the world’s most compre- reached its preeminent po York City, larg growth is on 
hensive credit card system banking in 1945. Though lin P sible tuday onl) rough merge To 
The word “biggest” comes easily to all banks are, to operations in % then Bank: ricas pace is shee! 
Bank of America. It is far and away single state, Bankamerica hi in TURTeUeR. FCT a Ch oo Mai hattar 
the largest non-governmental bank in widened the lead steadil ll show man, Sacee | New York City's at 
tat 


not has the eyes of regulatory 
ne 


: eae ¢ population. tl npoul ' 
the world. At $11.3 billion, its assets every sign of continuing —— ec ap ang 


put it some 36°, ahead of its nearest More surprisingly, the bank reached w resent alifornia at a 
competitor, New York’s Chase Man- its present eminence after a relatively y is the quintes 
hattan Bank. It has more branches late start. It did not open for busines —_ == ; contrast, 
(659), more deposit accounts (over 7 (originally, as the Bank of Italy. with Sew. ws gi individual 
million), more loans outstanding (over abcut $285,000 in assets) until 1904 nihtete ve small merchant and 


1.8 million) and makes more net profit nearly 100 years after the beginnings — Se as Wwe to nearly 

($71 million in 1958, more in 1959) of such big eastern rivals as Ch —— americas resources and 

than any other bank anywhere Manhattan and First Nation: ; Seas ist decade m 
To Seth Clark Beise (pronounced Merchandising Money. Then, as now = oe 

buy’-see), the 6l-year-old banker’ this headlong unbankerly Rr ~itage ctse: Bankam« 

who rides herd on this mastodon from many a conservative counting | sounders could hardly hi picked a 


lOuUSE 


rica 
pace raised 


. . ’ ~~ _ better plac io it . ij ss. Sin 

San Francisco’s Montgomery Street eyebrow. As a conservative banking is } . : . cannes 
i 940, Californi population has n , 

that’s exactly as it should be. For, in oO iS po} ’ : ore 


magazine complained in the late 1930 
fact, anyone today who takes for 


: . : : han doubled, compared with national 
sank of America lls loans f 9 
i : : I I rease oO 1) and it is still growing 
grantec amortizing us rome on just as American Tobacco Cy | ee + 600.000 

’ od ‘ : é } ré 1: AIMO ‘ ‘Al 
monthly payments or borrowing [Lucky Strikes. It ea aati cael ‘ ) a yea 

— ; ‘ sine = 7 . . “ . . capita income 

money on his own signature, is paying it never lets up. As a . 4 


an unconscious compliment to Bank- Suet tenes 
la nere Ss a 


america. For more than any othe 


Pa in California wh 
bank, it was Bankamerica which pio- 


willingness of 
eered the sort of services to the 5 


' » * , : to lend mone) 
little fellow” which have overturned : 
traditional banking practice Says 
Beise stating Bankamerica’s funda 

ental article of faith: “Be as useful 

you poss bly can to as many people 


1 
ssidle in ¢ many ways as pos- 


bi ing 


Pythons to Premiums. If a servi 
vat a bank can offer, Bank 
will supply it. If a new mar 
lops, Bankamerica not 
will, tailor a service to 
the first to make unsecured 
loans (1929), it claims to be 
to make mortgages on a 
amortization basis, willingly 
loans for purposes that even 
today would make most bankers shud- 
der. One classic example: a $300 loan 
to buy a 22-foot python. Not that 
Bank of America. Traded over-the-count- 
er. Recent price: 4734. Price range (1959) 
iuSicated 1500’ parsute S158” pn. BANK AMERICA’S BEISE IV CONFERENCE 
- ME A's SE TRENCE: 
_—--- >a aaaaatde SO Gee: Wee “little fellow” services add up to “big fellow” growth. 
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a” ae, 


LENDING OFFICER DISCUSSES LOAN WITH TURKEY FARMER: 


7 D 
. 


“agribusiness” means big business for both state and bank 


come, 16% of its home construction 
It is also one of the handful of states 
which permits unrestricted state-wide 
branch banking 
Rambunctious Pioneers. 
among the first to concede his bless- 
and to point out that it wasn't 
always so. Much as Bank of America 


owes to the peculiar 


Beise is 
ings 


magnetism of 
California, it owes more again to the 
rambunctiously unorthodox Gianninis 

father Amadeo Peter and son Mario. 
In their attempt to create a nation- 
wide bank, they fought other bankers, 
the courts, the Government. That at- 
finally failed, but not before 
the Gianninis had turned banking up- 
side down 

When A. P. Giannini 
bank, California was first 


tempt 


started his 

and fore- 
most an agricultural state. Wholesale 
loans (i.e., big loans to corporate bor- 
rowers) were exclusively the province 
of the eastern banks. Commercial busi- 
Western banks 


principles: high 


ness was negligible 
followed traditional 
minimum demand de- 
posits, no loans without collateral 

A. P. went after, in his pet phrase, 
“the little fellow.” To get deposits, he 
encouraged 


balances on 


small savings accounts, 
went out to the neighborhoods where 
they could be garnered. Even today, 
most Bankamerica accounts are rela- 
tively small: the average commercial 
account runs around $1,500, individual 
savings accounts around $1,600 
These funds, in turn, needed outlets 
So since he was closed off from whole- 
sale banking markets, Giannini again 
turned to the small borrower with an 
personal services. He 
found a vast and profitable market 
Smoking Chimneys. By 


course, California’s 


assortment of 


now, of 
industrialization 
has reduced the need for that empha- 
sis on the little fellow. Bankamerica’s 


20 


volume _ has 
$206 


loans, in 


commercial loan risen 
million, o! 
1939, to 


million, or 39° of a 


from approximately 
29° of its total 
roughly $2,210 
much larger total, just one generation 
later. Today 
does—lend up to 


Bankamerica and 


$50 


can 
million to a 
single customer. 

Beise, however, is still not satisfied 
with his When 
nor- 
for it. 
industrial, 


business 
seeks money, it still 
mally looks to New York first 
Of the 600 largest U.S 
merchandising transportation 
companies, only about 40 headquarter 


commercial 
industry 


and 


in California 


— KEEPING UP WITH— 
THE CALIFORNIANS 


Just keeping up with Colifornia’s pop- 
ulation growth would seem a king- 
sized job for the Bank of America. The 
number of Californians has soared 
50% in the past decade alone. But the 
Bank of America, boosting its deposits 
by nearly 100% and loans by 130%, 
has flown even higher 


Bank 
Deposits 


f America Bank of America 
Loans Deposit 
$10.8 
Billion 


161 
15.1 
Million 
Population 


| 
$6.5 
Billion 


10.3 
Million $5 8 
Population Billion 

















Local branches of national 
panies, of course, do carry substan- 
tial deposits with Bankamerica. “But,” 
says Beise, “usually that’s so only for 
their own day-to-day operating funds 
The excess still flows back to the com- 
pany’s home bank. That creates a 
heavy fluctuation in commercial de- 
posits, forces us to take on a far dif- 
ferent character from the 
banks.” Thus, though in 
bank’s commercial loans 
they average only about $12,000 
Making Money on Money. The trick 
Bankamerica has 
dling a 


com- 


eastern 
total the 
are large 


mastered of han- 
amount of small ac- 
impressive in itself. More 
still is its way of making 
them than 
banks in the 


$1 billion 


larger 
counts 1s 
impressive 
more money on 
else. Of the 24 
league (i.e., 
or more), Bankamerica is far and 
the profitable. Its 12.9 

return on capital funds compares with 
return of 8.8 for the 
What’s 
bank, 


“retail” banking as a source of 


anyone 
same 
with assets of 


away most 


an average 


next ten largest more, many 


a competing swinging toward 


more 
found _ itself 
swamped in the increased costs, hence 


greater deposits, has 
less profit rather than more 
What’s Bankamerica’s trick? 
Beise frankly: “We've 
able to invest our funds more readily 
than others less fortunately 
the 
growth], so we've been 
extremely selective.’ 


An- 
swers been 
situated 


[because of explosive _ state 


able to be 


Equally important, however, is an- 
other factor that has nothing to do 
with luck. Not only has Bankamerica 
pioneered in banking services, but in 
banking methods as well. It was Beis« 
administrative executive 
president the bank 
1936 to 1954 (when he became presi- 
the 


who, as an 


vice with from 


dent), developed much of cur- 
rent system 

City Bank, Country Bank. 
Bankamerica is 
ferent banks 
as California in agriculture 


In a sense 
658 dif- 
Few states are as diverse 


not one but 


industry 
“Rural 


operate in the 


entertainment and _ tourisn 


branches could not 
same way as one in a burgeoning bed- 
the downtow1 


Los Ar 


range of services 


suburb or in 
heart of San Francisco o 
geles. Yet the full 
be available at 


room 


must every one 
Bankamerica’s might be 


called Most 


banks, including those with extersiv« 


answe! 
“regimented autonomy 
branch systems, still require 


of loans at 


app! OVa 
points. At 
branch 


central Bank 


america, every 


manager o 


loan officer has authority to grant 


loans on his within the 


limit (ie., 
individual loan) 


own 
the 


established for his 


Sayso 


loan maximum on an 


branch. Explains Executive Vice Pres- 
nt Frank M. Dana: “We 


expect 
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every manager to meet every condi- 
tion he comes across as best he can 
If he has to put more than 5% of his 
loan applications through to head- 
quarters for approval, it means we 
have to do one of two things: 

his loan limit because his area 
be outgrowing the old limit—or 
another man 
own.” 


raise 
may 
find 
who can think on his 

This is as much a matter of neces- 
sity peculiar to Bankamerica as of 
advanced management thinking, Dana 
concedes. “If we tried central 
supervision over 659 branches spread 
out over 158,000 square miles, the ad- 
ministrative 


direct 


would be terrific, 
and the service would be terrible.” 
A Bank with Rules. It isn't, of course, 
quite that simple. Though each branch 
manager $4,500 to 
$10,000) technically is responsible only 
to President Beise. 
intermediate layers: a 


costs 


(salary range 


there are some 
loan 
supervisors and district operations of- 


force of 


ficers (for administrative procedures), 
each of whom roughly 30 
Two loan 
decide the limit of each 
branch. And each branch has for its 


“advises” 


branches central cominit- 


tees loan 
guidance a standard practice manual 

Underneath the surface differences 
in rural and 
similarities, 


rigid 
with work tightly stand- 
Official time factors cover al- 
most every operation 


city branches lie 
ardized 
taking a com- 
mercial deposit, 1.6 minutes; a savings 
deposit, 2.5 minutes; cashing a check, 
42 secs 
from application to decision, 30 min- 
month, branch's 
output is checked off against its staff; 
excess shifted to a 


yids 


making a personal loan 


utes. Once a each 


employ ees are 
laid off 


Standardization, 


busier branch o1 
plus a state-wide 
system, also permits maximum utiliza- 


Local 


periods vary 


and 
Deposit- 
upon a cen- 


tion of funds conditions 
peak 
short branches can draw 
tral 


earn 


widely 


branches 
“sell- 


rather 


pool deposit-heavy 
their necessary profit by 
ing” cash to other branches 
than having to let it lie fallow 

Electronic Banking. Equally to the 
point is Bankamerica’s use of automa- 
tion. Its $30 million ERMA (Elec- 
tronic Recording Method of Account- 
ing) is the first fully automated system 
of bank accounting. Right now about 
90 branches are tied in. By the end 
of 1961, 460 branches will have their 
commercial accounting done through 
13 electronic centers 

Beise kicked off development of 
ERMA as far back as 1950. 
none of the equipment makers (now 
ardently wooing the banks) were 
then interested, Beise had his system 
custom-designed by Stanford Re- 
search Institute, made by General 


Electric. 


Because 
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THE HIGH COST 
OF GROWTH 


Keeping up with Californio’s growth 
has been o costly proposition for 
Boncamerica. It has had to expand 
both its physicol operation and its 
common capitalization. Result: net 
earnings and earnings per share 
have both lagged behind the growth 
in total resources... 





Total Net Per 
Resources Profit Ea 


even so, Bancamerica has fared 
better than its big eastern rivals. It 
still earns a far higher return on its 
common stockholders equity ihan do 
the three biggest eastern banks 





o 


Return on Capital Funds 


w 








Automation is no novelty 


america. It was first it 
install big all-purpose gener 
1957 
rate or 
counts added $40 million 
year. At the 
a full third of the 
was 


ters five years ago. In 
1% in the interest 
same time 
Savings 

where it applied—h 
the drop in net to only $2 


With ERMA, the 


reduce the over-all costs of auton 


bank expe 

ated 
processing by another third from cur- 
rent levels. Even so, increasing auto- 
The bank expects its 
current load (5 million checks daily 
accounting for 1.8 million loans, 2 mil- 
lion credit cards, 300,000 morts 
to increase at least 50‘ 


mation is vital 


ages) 
over the next 
decade 

Exploding Markets. Intern: 
however, can only keep costs down 
The real key for any business is the 
development of markets { 
uct 

For Bankamerica, the markets just 
keep growing Take agriculture, 
which has the slowest growth poten- 
tial of the bank’s lendin;s 
That slowness is only relative 
State farms raise some 


al control, 


its prod- 


activities 


Golden 
) different 


crops. Farm cash’ income has 


$700 


risen 
from approximately 
1940 to $2.8 billion now—not 
counting the billions involved in ma- 
chinery, 

Agriculture's 
america is 


million in 
ove! 


fertilizer, processing 

Bank- 
fact 

than 


classified as 


importance to 
indicated by 
some 250 of its 


one 
branches 
a third of the total, ars 
“rural.” To make sure its 
know what they're 
runs special 


more 
rural” men 
bank 


wate! 


doing the 
courses in soil, 
poultry, farm economics 
“Farms aren't businesses which can 
be turned up ol! down points out 
Earl Coke, vice presidential spe« 
in this area 
to the limit 


ing as 


ialist 
to be 
If this volume isn’t grow- 


“They've got 


used 


fast as some others, it's re- 
markably stable 


than 


with less fluctuation 


autos, housing consume! 
loans 
More Houses. The bank 
gest business, however 
gage loans, though the 
fron 
1939 to 40 


ierating migration 


proportionately 
loans in 
acce 
real-estate loans 
were the bank's 
ing activity 
totals climbed by 
pared with $150 mi 
loars 
Branch 
here too 
local 


banking 
With ir 


conditions 


ul At 


provides 


a ye 


that 


actually paid o 


And 


tion still exploding, the 


with th 


age ol this market ir 


More Consumers, More Credit. Para 


doxically, the proportior t < 


sumer! 
loans—though they get most pub- 
stays relatively lov Time- 
(Bankamerica ademark) has 
from $113 
ago to $1 3 
But the curve 
flattening. This ac 
sents 21 of 
23 a few 
Still, on pure 
Within a 


expects a 


licity 
plan 
scooted up gen- 
eration ently 
to be 
loans with 
years ago 

vol line 

grow decade 
minimum 50 
the consumer population, 
erally higher income. That combina- 
tion inevitably means more credit de- 


added 


nevitable 


mand, were no 
But new 
Some of the 


more service 


Services are 
additions 


more recent 





oe a 
MERCHANT “CHARGES” 


tuition, aircraft and marine financing 
“The trick is not simply to add a new 
service, or even to be first,” says Exec- 
utive Vice President Lloyd Mazzera, 
but to spot the areas that will grow 
and get in early to get a major piece.” 

Take the credit card operation. First 
tested in 
only a 


1 pilot operation in one city 
ago, today it 
whole state, with 2 million cardhold- 


yeal covers the 
ers, 25,000 participating merchants. In 


this area Bankamerica was hardly a 
pioneer, and, if anything, experience of 
other plans should have discouraged 


Most 


an average 5‘ 


its entry credit systems, with 
charge on merchants, 
have barely broken even on the actual 
credit operation, made profits only on 
fees. Yet Bankamerica 


with no membership fees and an aver- 


membership 


age 3 charge on merchants, found 


that in its projection of future volume 
that it would be profitable enough to 
expand 

Charge Everything. On: 


runs 


reason its 


average sales slip considerably 


higher than that of other charge plans 
been used to 


Bankamericards have 


everything from a_ wild 
burial. About the 


thing not yet included are the 


buy almost 
animal to a only 
weekly 
But it costs the same to han- 
$100 Bank 


america already had a highly efficient 


gproceries 
dle a slip for $5 o and 
paper-handling and collection system 

In addition, the cards bring 
Since the 


make 


in othe 


business cards carry the 


right to deferred payments at 


the usual consumer loan interest. in 


effect they convert a credit card into 


a revolving credit consumer loan 
And they encourage merchants to do 
more business with the bank 

At further range. 
sharply expanding his foreign busi- 
Until the end of World War II 


Bankamerica’s overseas business was 


Beise has been 


ness. 
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WITH BANKAMERICARD: 


in California, you hardly need cash 


negligible Today, its wholly owned 
overseas subsidiary has total resources 
of $381.5 million, ranks only 
National City Chase in 


financing International 


behind 
and ioreign 
operations, 
however, are primarily wholesale. and 
Beise stab- 
lished 
translate his 
Says Beise 


overseas more and more. If you want 


prefers to work through 
banks 


lo« al 


foreign rather than 


branch pattern 


“The customers are going 


to keep them, you ve got to give them 


service 
Find the Money First. For the 


aecade at 


next 
least, the biggest problem 
facing Beise is not to find more mar- 
kets but to get This 


veal fo. demand 


more deposits 
nstance, his loan 
has been up $800 million 
$500 million 


deposits up 
only That gap was met 


only because a recession-wary popu- 
lation last year increased its deposits 
($800 million) far more than its loans 
($150 million) The 
Beise, “has always been finding 


not outlets 


} 


probien a 


and there's no evi 

of a change in that trend 
That's the main 

Bankamerica’s 


doubled over a decade 


that 


resources have 


reason 


its net 
than 50 (from $542 
1949 to $77 mill on in 


share 


creased less 


million in 1958), 
have sen 
(from $2.65 to $3.01). The 


and pet 
13.6 
bank has had to go to equity 


earnings 
only 


t< 


marke 


to increase capital 


the area’s loan needs 


enough ‘ et 


Locations Race 
will, of course 

but also more competition fon 
from California’s othe: 

banks these 
shown an even growth 
Bank of America over the past 
Beise, replies 
‘They've had to do it through acqui- 
We haven't 


A growing economy, 


provide more deposits 
those 
funds com- 


mercial Some of have 


faster rate of 
than 
decade however, 


sitions bought another 


bank for 20 years. When you buy othe: 
banks, you pay a premium. Expand- 
ing with branches is more effective 


With that his 


From now on 


competitors agree 
it’s a race for location 
in expanding 
new 


areas, particularly in 
Right 


70 new 


shopping centers 
says Beise, he has permits for 
branches. But his competitors similar- 
ly are bidding for sites 

Meanwhile, the proliferating mut 
organizations, particularly savin 
loan associations, are a headache 
Beise banks in C; 
fornia are limited to 3% interest 
S&L’s are paying up to 442 
spreads like that 


Commercial 


With 
over the past dec- 
ade mutual savings & loans national 
ly have increased deposits by $36.4 
billion, while total 
banks have 


For Beise, 


total deposits In Savings 


time deposits n 
commercial 
$24.6 billion 
half of his 


accounts 


risen ony 
with more tha: 
this sort of attrition is 1 ‘ 
of a problem than for the big eastern 
banks 
Banking’'s 
and complexity also adds up to greate 
3ank of Am 


return on ca} 


increasing competit 


costs. That shows in 
ca’s steady deciine in 
funds, from 18.2 in 1949 to a lo 
12.6 in 1957. Since 
the average return has 
1958 and 
ably somewhat higher this year 


then, howe 
been edadgi 


up again, to 12.9°> in 


Says Beise, as long as his bank 
only the biggest, but also the 


profitable, he'll be satisfied 





BANCAMERICA’S 
NEW ASSET MIX 


As an operation, the Bank of Amer- 
ica is a great deal more flexible than 
it was two decades ago. No longer 
primarily committed to long term 
real estate mortgages, it now has the 
greater part of its assets in the shorter 
term—and generally more profitable 
commercial and consumer loans 
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4IRCRAFT 


THE HIGH-FLYING 
SPARROW 


is Piper Aircraft proved last 
month, good things often 
come in small packages. 


WHILE 
and Douglas found themselves fiscally 


such aircraft eagles as Boeing 


grounded last month by high jet de- 
woes, the 
$12.9 mil- 


velopment costs and other 
sparrow-like (total assets 
lion) Piper Aircraft Corp.” was soar- 
ing into the wild blue yonder. At his 
Lock Haven, Pa. plant, President- 
Founder William T. Piper was turning 
his small and 


out no less than 13 of 


medium-sized planes a day, up from 
the 


he was planning to increase the com- 


around nine earlier in year, and 
pany's work force by another 25 in 
the 

More to come? Even 


Piper have 


near future 
the 


only 


in- 
2.600 


with 
creases will 
By comparison, Boeing 
But as Piper's 
Executive President William T 
Piper Jr last month, 
things often come in small packages 
Fo the fiscal which ended 
September 30, estimated, the 
company increased earnings by 27 
to nearly $2.8 million ($2.90 a share) 
$34 At that 
netting a 8.2 
such 


or so wol kers 
alone has some 93,000 
Vice 
proved good 
yeal 
Pipe: 


on sales of million rate 


Pipe trim cents on 


the 


Was 
giants 
Boeing 
4 cents 


sales dollar whereas 
Lockheed 


count themselves lucky to 


as Douglas, and 


net 
on the dollar even in reasonably good 
years 


Pipe moreovel Piper 


expected 


soar even higher in fiscal 


Trade NYSE 
ge 1959 high 
Indicated 1959 
1958 } $2 36 


cker syr 


PIPER’S PRESIDENT PIPER: 
running rings around the giants 
1959 
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de, 


PIPER PAWNEE AGRICULTURAL DUSTERS: 
they 


1960. “We 
in earnings 
think 
will 


OOK tor a rei 


CHEMICALS 
THE HERETIC 


Vost f{mericans are still 
scrambling to get into Eu- 
rope, but Reichhold’s Reich- 
hold is pulling out. A Euro- 
pean by birth, he’s skeptical 
the 

mon 


this yea Si 
the current 


$38 n 


sales in 
total 
million.’ 

Of Booms & Currents 
Piper was being he! 


around 


course, 
behind 


the putt 


that were 
] 
i 


same tailwinds 
the phenomenal boom of a 


ana 


putt planemakers. Cessna, Beech 


the Big Three of sm: 


been 


Piper all planes 


have 


about European Com- 


Varket. 


selling more and more 


aircraft to such customers as corpora 


tions, sportsmen and _ crop-dusting 
enthusiasm is be 


COMMON MARKET 
The « am ol 


source ol 


firms. Last year alone, their combined 


ing overdons the crop 


sales from general aviation came to 
somewhat 


has gone this 


$135 million, way up from $35 millior 
“ was 


heretical opinion last month 
Henry Helmuth Reichhold 
of Reichhold Che icals Inc the 
U.S.’ biggest synthetic resin produce 
Reichhold made it clear he did 
share the new in 
vestments in the ix < 
rising the European Comn 
thing German by 


just seven 

But Piper, 
third of Piper’s 
not content 


years ago 

whose family owns a 
927,221 shares has 
] 


aiong 
be er 


new 


president 


been just to ride 


Pipe hi 


bringing out a steady stream of 


not 


on the currents 


general let that 
ountries 


10n Market 


i birth 
offer a new five passeng¢ twin me R hhold th 
reicnhok cere < 1 ingel or Ty 

that sells for $49,000 and 
winged, $9,500 


com 
models to whet customers’ appetites 


example, Piper will 


This year, for j 
' a good 


tored plane : 
ha pulse ype ing by eight 

a low model! desis : 
going into 


for crop spraying and dust 


merging 
niffed 


plane, the n \ ch , net th 


poon 


{ 
Piper currently is devel 
anothe: 


This is a 


new 
at 


four 


passeng¢ ‘ \ | ‘ ‘ oductior 
Pipe Cpe : ' ; san , ia 
to replace th 

Pacer, 
Once 
read\ ror the prod 
fall Pipe will take 
dred new employee 


low-w inged job t 
’ mure 


Poli 


eventually 
d Tri- 


es leade rs 


el now one 


« 
] 
ell 


development center at Mo ‘ se a 
Fla build the plans e ld oil 

Searing Dividend? Pip: thought I wa 
its dividend next yei Th when I 


_ a 


earn! 


and 


to raise 
i ol 


is only 


back 


has 


ght now Reichhold utting 


investment He 


one “if.” 
can achieve 
of about 8 of 


totaling 


bee European 


$3 5 
little planes ws 
not at all 

the 


about millior d tei I ls, Ir Traded 
Rece pric : 2 t range 1959 
40',: low, 255 1958): 42',c. Indi- 
cated 1959 payou 2 tock. Earn- 
ing per hare $106 ‘ ] etsi 
moor $519 millior i 


NYSE 
rate its high 


' : 
aid seem li} 


shooting for 





REICHHOLD’S REICHHOLD: 

an authoritative minority 
already cut his company’s investment 
in former subsidiaries or associates in 
In so doing he 
piled up net capital gains in 1958 of 
$931,143, and at the end of the year 
he still had listed securities that cost 
$548,470 but were quoted on the mar- 
ket at $2,173,931. In the first 
months of this year the further 
yielded a 


France and England 


nine 
sale 
of investments profit of 
$711,000 

The beauty of the operation for 
Reichhold is that, although he is 
drawing out most of his capital, he is 
maintaining close links with European 
associates still 


stands to benefit from Europe's eco- 


Thus his company 


nomic royalties 
and the sale of technical knowhow 
Reichhold is 
drawing his capital entirely 
continental U.S 
of his European capital into such over- 
Mexico, South Amer- 
ica and the Orient, where he believes 
potential is not yet fully realized. At 
home he is $24- 


expansion through 


not, however, with- 
into the 
He is shifting some 


seas areas as 


concentrating on a 


million expansion plan. His main con- 


cern here is to secure control ove 


the 
synthetic resins he sells to makers of 


supplies of basic chemicals for 
paints, printing inks, paper, laminated 
plastics, boats, plywood and a myriad 
“We 


have been hurt in the past,” says he, 


of other consumer products 
“since our suppliers of basic chemicals 
are also our 


the 


main competitors.” With 
plants built, 
Reichhold will be self-sufficient in two 
of the materials 
phthalic anhydride and maleic anhy- 
dride—next Further plans are 
being made to raise phthalic capacity 
to 120 annually by 
1961, as with 40 million 
now and 70 million by next January 
For this Reichhold 


new now being 


most vital raw 


yeal 


million pounds 


compared 


year, expects 


sales of nillion, compared 


1956, the year he 


some $95 
with $59 million i: 
introduced his company’s 
the stock market. For the future he 
sees a 20°. annual sales increase. “The 
only trouble in this industry is that 
we can't produce enough,” says Reich- 
hold, “and the potential of these poly- 
ester j 


shares to 


resins, fo use in housing 
projects, for 


ing 


instance, is only just be- 
realized.’ 

With an expansion prospect like this 
on his doorstep, Henry Reichhold can 
afford to turn his back on his 
Europe. But whatever the reasons for 

Reichhold’s 
but 


weight 


native 
his skepticism, words 
could not certain 
U.S 
Euro- 
was a mi- 
highly 
all the same 


Carry a 


help 


amount of with othe 


businessmen considering new 


pean investments. His view 


nority one last month—but a 


authoritative minority 


RETAILING 


MACY’S LAMENT 


Macy's operates 35 depart- 
ment stores, one of them the 
world’s largest. But its proj- 
its continue to run poorest in 
the whole field. 
“Mr. Straus,” called a matron at last 
month’s annual meeting of R.H. Macy 
& Co.,* “I have a question. Mr. Straus, 
I've stock in Macy’s for 
years, and what I want to know is 


owned ten 


why doesn’t that stock move?” 

Up on the dais, 59-year-old Chair- 
man Jack I. Straus 
tion 


(a third-genera- 
descendant of Lazarus Straus 
who bought Macy’s New York 
built it the “World’s Largest 
Store”) looked slightly uncomfortable 
“Frankly, madam,” said he, “I 
know. We tell what influences 
stock action. Needless to say 


we are as interested as 


and 
into 


don't 
can't 
market 
you.” 

Missing Margins. Straus had 
than a little reason to be uncomfort- 
able at the Macy's stock 
today trades around 42, only nine 
points above its 1949 high and a trifle 
below its 1939 high, when it paid the 


more 


question 


same $2 dividend. Meanwhile popula 
market averages have than 
trebled 1949. Behind Macy’s 
sluggish market performance has been 
a tale of 
in spite of ¢ 


more 
since 
equally sluggish earnings 
This 


account, In 


ver-rising sales 
creakiness in the income 
reflected the 
among majo! 


chart) 


turn, has lowest profit 


margins department 


store chains (see 


Mac\ R.H.) 
cent price 
435, low, 37 
dicated 1960 payout 
scal 1959 $3.76 
o1 Ticker 


In fiscal 1959 (ended July 31) 
Macy’s rang up a record $472 million 
in sales in its 35 stores, scattered from 
San the giant Herald 
Square Manhattan. But it 
brought down only a ragged 1.65 cents 
That 


cent 


Francisco to 
store in 


of each dollar to net 
three tenths of a 
Stores 1.97 
cent worse 
latest 12 months margin 

The Underseller. On the 
least, Straus does not seem very wor- 


was a full 
Allie a 
half 


Gimbel's 


behind 


cents, more than 


than arch-rival 


Surtace a 
ried. “Why are our margins so low 
Straus “Well, of 
traditionally been an 


store 


says course we vé 
underselling 
and you hate to change a prac- 
tice which has gained such widespread 
custome! course Wé 


but |! 


con- 


acceptance. Of 


want to raise our margins, 


wouldn't say that we're greatly 


cerned about them—they're’ very 


stable—so long as volume continues 
to expand.” 

But Jack Straus that 
Macy’s is not yet getting full volume 


from its greatly expanded operations 


even admits 


“It’s a question of carrying a selectior 
large enough to satisfy all your cus- 
tomers,” he “even though 
it.” Adds he 
still 
substantially 


explains, 
volume may not justify 


“A number of our stores could 


accommodate higher 
sales.” 

One Macy’s 
employee are among the 
retailing; only $18,872, as compared 
with Federated Department Stores’ 
$20,413, Gimbel’s $21,339. Worst per- 
haps of all, Macy’s return on stock- 
holders’ equity has averaged only 7.6 
the last 
the-barrel showing 
chains 


symptom sales pe 


lowest in 


ove! five years, bottom-of- 


among the big 





-—- 


RETAIL TAIL-ENDER 


Though it ranks fourth among depart 
ment store chains in sales (1958-59 vol 
ume: $471.8 million), R. H. Macy is dead 
last by standords of profitability 


$—- 


Wet Profit as % of Sales” 


Gimbe Allied ¥ 


ederated M Field MayC 


{ Return on Equity | 


0 
o- 4 ’ j = — | 
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MACY'S STRAUS: 


his margins were minuscule 


Cheer. 
how ever, 
little cheer 
quarte! 


No Christmas 
stockholders, 
offer 
fiscal 
$121 


net 


For worried 
Straus could 
Though Macy’s first 
were up 4 (to 
reported Straus, total 
but 1° 
dropped 


sales 
million), 
was up and profits per 
had from $1.19 to 
$1.15 because more shares were out- 


share 


standing 

Nor was that the end. Unless profits 
improve over the next few years, the 
per share earnings picture figures to 
Gradual 
of debentures originally issued in 
1957 started and could 
ultimately dilute stockholders’ equity 
by 383,784 
1956 total 


get even worse conversion 
has already 


shares, or 22 over the 


FARM EQUIPMENT 


PLOWMAN’S 
PLOWBACK 


In Deere’s case, good busi- 

ness means poor dividends. 

Thus 1959°s rising profits 
mean slimmer payout. 





‘GENTLEMEN, business is wonderful— 
In the 
is how 


let’s raise the dividend.” rosy 


dreams of investors that cor- 


porate boards react to improved busi- 
ness conditions. In real life, however, 
things are rarely quite that simple. 
Certainly they were not for Deere & 
Co.’s* President William Alexande1 
Hewitt and his board of directors. 
Deere had just wound up one of its 


*Deere & Co. Traded NYSE. Recent price 


48',. Price range (1959): high, 68'4: low, 47". 
Dividend fiscal 1959: $2.375. Indicated 1960 
payout: $2 plus 3% stock. Earnings per share 
(1958) $6.06. Total assets: $5476 million 
Ticker symbol: DE 
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best years on record Earnings are ex 
pected to rise to $8 per share vs. $6.06 
in fiscal 1958 and only $3.96 in 1957 
But where was the extra cash divi- 
dend of 37.5c that was paid last 
January on of the divi- 
dend? There was to be none 
announced 
mately 


3° in 


out 
top regular 
the board 
Instead, Deere's approxi- 
17,000 shareholders would get 
stock. Why so? The 
explanation: “Heavy cash require- 
ments the the 
increase in the company’s business 
declared the othe: 
the dividend fallen a \ 
prosperity 

The Tightwad. That meant that Deere 
out ) 


official 


are natural result of 


board. In 
had 


words. 


ctim to 


about 25 
Internationa 


was paying 
record earnings 
vester, after Deere the second 
maker of 
paid out 74c of every $1 earned, tl 
far in 1959, an estimated 4x 

Deere's tightfisted 
dend is really nothing new 
five 1954-58, 


farm equipment, las 


way with a divi 


Ove the 


Deere’s ave rage 
46.9c of the $1 
payout of International 
Allis-Chalmers aver 
dollar earned 


not 


years 
payout was earned 
while the 
Harvester 


aged 


and 
70c each pet 
Low something 


Wall 


disfavor 


payout Is 

Street necessarily regards 

But it does demand a strict 

What did Bill Hewitt do 
the approximately $90 million 

he plowed back over the 

Actually, he put 

good use, mainly to finance 


accounting 
with 
+ 


ive 


lates 
9 
year pe! tod 


equipment to farmers who p 


well over 90% of all his produc 
Unique Problem. Becaus¢ 
heavy dependence on sales to fi 
Hewitt 
‘To sell more farm equipment 
Hewitt, 


inventories.” 


has a unique credit 


“dealers need to ca! 
But 


ment standing in dealers’ lots 


most ur! 


company’s books as accounts 
able 


farmers are on credit rathe: 


Furthermore, more 
cash, so equipment sold usually 
not cash but a note receivabl 

the growth of Hewitt’s bu 

flected as much in the recei' 

umn as in the sales colum: 

when sales of farm 


Korean 


ables 


Even at times 
equipment are brisk, as in the 
War boom of 1951, Deere 
around 36 

But in 


income 


cents for every $1 of 
the 
was 


ran 


sales since, when 


Deere 


years 
falling 
more than 50c in 
The 


candle 


farm has 


often had to carry 
receivables for every $1 of sales 
game has been well worth the 
Not only pront 
remained higher than those of its com- 
petitors, but 


recovery 


has Deere’s margin 


Deere’s earnings began 
in 1957 while 
were still dropping 

Credit Squeeze. To finance 


business, Deere has need: 


to show theirs 


such a 
ever-iIn- 


creasing amounts of working 
The « 
been great, but Hewitt has preferred 
to hold rather than 
stint credit to dealers and farmers. In 
1956 he liberalized 
sales credit still further by permitting 
dealers to due to the 


capital 


(see chart) ain has sometimes 


down dividends 


lal m-dept essed 


pay 


accounts 


company with the credit notes they 


received from farmers 


When the 


< apital end? Probably not soon 


will king 
‘There 
continuous increase iT 
Hewitt fron 
$38 million at the beginning of 1956 to 


And 


more vears before 


strain on wor 
has been a 
notes receivable says 
$132 million at the end of 1958 
it may be several 
they level out.’ 
The long-term outlook is for grov 
ing demand for heavy farm machinery 
Deere will 
more working capital in the 
For that 


the directors come 


which means need evet 
future 
says Hewitt, “when 


reasor 
to consider another 


dividend extra next October they will 


probably think about a tock extra 


again, not cash.’ 


~ PROFIT PLOWING 


Because it extends extremely lib 
eral credit terms to its dealers 
Deere & Co.'s receivables run very 
large. Result: a high ratio of work 
ing capital to sales 


, 
in —_— 


Deere international 
Harvester 


8 


z 


5-year Average 


>ehe5 


» of 


Working Capital as 


Manutacturing 


With sales growing, Deere has 
had to find large amounts of fresh 
working capital to finance the 
added business. So it 
forced to plow back a large pro 
portion of earnings and to hold 
dividend payout well below 50 
in most years 


hos been 


2 


Payout as % of Earnings in 1958 
© Ss 3 8&8 8 S$ & ; 
| 














Why Lockheet!’s all-purpose AGENA i 
America’s most versatile satellite 


AGENA 
Satellites 
made these 
Discoverer 
Program 
“Firsts”... 


First to be put on a polar orbit. 
Only the Agena, with its horizon- 
scanner and its response to signals 
from earth, can be placed on a pre 


cise, predicted orbit over the pole 


First to be controlled on orbit. 
The Agena is also unique in its 
ability to be turned 180° to a tail- 
and tilted to a 60 


downward angle for capsule ejection 


first positio; 


First tocarry new systems into space. 
The Agena has proved out many 
devices —control, communication, 
telemetry, life-sustaining —to be used 


in other advanced space programs, 





The Agena is the largest and heaviest true satellite the U.S. has ever put on orbit. It is the only satel- 


lite that can be put on a precise, predicted orbit...that can be controlled while on orbit...that can 
eject a recovery capsule. It can carry a wide variety of very heavy and specialized payloads. The 
Agena satellite is used exclusively in the Discoverer Program—America’s foremost effort to probe 
the mysteries of space—directed by the Advanced Research Projects Agency and managed by the 


Ballistic Missile Division of the Air Force. Lockheed is prime contractor and system manager. 


LOCKHEED 
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OFFICE EQUIPMENT 


POOR NO MORE 


Haloid Xerox has preferred 
to pinch pennies rather than 
take in partners. But now its 
very prosperity is causing a 
change in outlook. 





XEROGRAPHY* is a process using light 
and electricity to reproduce with pho- 
tographic accuracy anything written, 
printed, typed or drawn on ordinary 
paper. On the market barely ten 
years, it is today a $14-million-a-yea 
business and is growing by leaps and 
bounds 

Yet for all its growth, xerography 
remains today, as it was in the begin- 
ning, 
of one 


almost the exclusive province 
company Rochester, N.Y.’s 
Haloid Xerox, Inc.t which holds some 
129 U.S. patents on the process 

Dilution Is Out! Yet, as every 
Streeter knows, it takes 
patents to build an industry 


Wall 
more than 
It takes 
capital in large amounts. One way to 
raise the money is to sell stock, but 
that original owners’ 
equity in the profits. From the start 
President Joseph C. Wilson 
colleagues ruled dilution out. 

Still, they find approxi- 
mately $7 pour into the 
research and development of xerog- 
and 
needs of their 
1958 


dilutes the 
and his 


had to 
million to 


regular 
1946 
Determined to avoid dilu- 


raphy ovet above the 


business between 
and 


*From the Greek reros, meaning “dry" and 
yraphein, meaning to write 


Haloid Xerox Inc Trade? over-the- 
Recent price 124. Price 
high, 124; low, 85. Dividend (1958) 
Indicated 1959 payout: 80c. Earnings per 
hare (1958): $1.96. Total assets: $22 million 


Y LINE OF XEROGRAPHIC 


range 


-_ 
MACHINES: 


tion, Wilson squeezed this substantial- 
ly out of the profits of Haloid’s old- 
line photographic equipment business 
and out of the first profits of xerog- 
raphy itself. But it was a squeeze. The 
$7 million represented about 35% of 
the company’s cash flow since 1946. 
Sometimes stockholders would com- 
plain about the thin dividend payout. 
“It’s our policy,” Wilson would pa- 
tiently tell them, “to dilute our equity 
Even after 1955's 
3-for-1 split, Haloid Xerox’s total cap- 
italization 771,222 


as little as possible.” 
amounted to just 
common shares 

xerography from a 
curiosity into a 
Wilson relied 
entirely on the comvany’s own slender 
the end, Haloid’s stock- 
holders could hardly complain 


In building 
laboratory commer- 


cial success, almost 
resources. Ir 
share 
which had brought as little as $3.2 
in 1948 sold as high as 124 this year 
New Partners At Last? 
Joe Wilson did 


about-face He 


Ss 
5 


But recently, 
something of an 
announced that he 
4-for-1 stock split, 
raise Haloid’s capitali- 


Was proposing a 
which 


zation 


would 


to 2.5 million shares. On top 


of that, he announced, “some form of 
preferred or common stock financing 
is probable in 1960.” 

Had Haloid’s ambitions finally out- 
run its ability to 
ternally? Or 


planation for 


raise money in- 
was there another ex- 
Wilson’s sudden 
willingness to ease up a little on the 
Wall Street thought there 
Its guess: with Haloid stock at 
Wilson could 


million 


Joe 


equity? 
was 
historic highs, 


raise as 


much as $5 through equity 


financing with only a 10% or so dilu- 
tion of earnings. Reaping the harvest 
of Wilson’s patient plowback, Haloid 
was at last rich enough to be able to 


afford a little dilution 


reaping a harvest after years of penny-pinching 


STAUFFER’S STAUFF 


he outdistanced his rivals 


CHEMICALS 


WINNER’S WAGES 


You can find new uses for 
a chemical, says Stauffer 
Chemical’s Stauffer—but to 
make it pay, you've also got 
to control your raw material, 


Hans STAvuFFER, the 58-year-old boss 
of New York’s Stauffer Chemical 
Co.,* has made himself a name in the 
chemical industry as a “dowser” pat 
excellence. Over and over again he has 
sniffed out new opportunities 
(for markets), 
sometimes technical (for products) 


some- 
times geographical 
long before his colleagues or competi- 
realized they there. But 
what, Wall Street was wondering last 
about 


tors were 


month, is new phosphorus 
Stauffer’s latest enthusiasm? 

Victor's Victor. The 
up on the heels of approval by Stauf- 
with 
one of the 


question came 
fer’s stockholders of the merger 
Victor Chemical Works 
U.S.’ four leading producers of ele- 
mental 


phosphorous, accounting fo! 


some 20% of commercial output. For 
the Chicago-based company had hard- 
ly been notable recently for any great 
Where Stauffe 
itself, on a diversified line of agricul- 
tural and industrial had 
doubled its sales and almost tripled its 
net over the past five years, one-line 
Victor’s sales had risen just 23%, its 
net only 9.4% 

Stauffer and Victor seem to be far 
apart in another way. While Stauffer’s 


for ward momentum 


chemicals, 


*Stauffer Chemical Co. Traded NYSE. Re- 
cent price, 651. Price range (1959): high, 71 
low, 52%,. Dividend (1958) 88c. Indicated 
1959 payout. $1. Earnings per share (1958) 
$2.01. Total assets: $145.5 million. Ticker 
symbol: STF 
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operating was 
16.9% to 24.4% of sales, Victor’s was 
sliding from 24% to 18.8%. Thus, 
though both stocks had roughly the 
same book value before the merger, 
Victor’s was selling for as 
$20 less than Stauffer’s. 

In effect, the share for share 
Hans Stauffer agreed to 
seemed to mean paying a substantial 
premium just to have his own basic 
supply of That, how- 
now appears to be exactly cagey 
Hans Stauffer’s point. Though phos- 
phorus is one of the oldest chemicals 
known to man, Stauffer thinks it has 
a very 


margin rising trom 


much as 


ex- 
change 


phosphorus 
ever, 


new and very big potential 
“In heat-resistant plastics, in poly- 
mers, in organo-metallic compounds,” 
says Stauffer, “phosphorus has possi- 
bilities that have not been touched yet, 
even with all the 


years.” 


research of recent 

Stauffer apparently believed, how- 
ever, that research would do his com- 
pany little good unless it was assured 
of an “When a 
to develop any 
new products in chemicals,” he phi- 
losophizes, “it must integrate back to 
raw Otherwise, its profits 
may be so small as not to be worth 
the trouble.” 

Winning Bidder. Even without the 
big potential Stauffer hints at, phos- 
phorus has been 


adequate 
company 


supply. 
Starts out 


materials 


finding increasing 


new uses. Detergents alone, almost 
unknown before World War II, now 
take 170,000 annually, 
three times as much as a decade ago. 
Stauffer uses a 
himself in his 
tural chemicals 

By last supply squeeze 
seemed to be shaping up in phospho- 
rus. After Hooker Chemical acquired 
Shea Chemical, it left Victor as the 
only sizable independent 
Among them 80‘ of all 
phosphorus was controlled by 
er, Food Machinery, 
Victor 


about tons 


Besides, substantial 


amount own agricul- 


year a 


producer 
domestic 
Hook- 
Monsanto—and 
It was also common knowledes 
were 


that 
snapping up 
Victor them Monsanto. U.S 
Borax and Dow. If one of his rivals 
got there first, Stauffer 
might as 


others bent on 


among 


concluded, he 
count himself out of 
Instead he flew to Chi- 
cago himself, capitalized on the long 
& friendly 


two companies and Stauffer’s willing- 


well 
this business 


relationship between the 


ness to reach a quick agreement, 
Kochs, Victor’s 
chairman, to throw in his lot with 
Stauffer Chemical 


Now, with his supply assured, Han’s 


to persuade August 


Stauffer’s big remaining problem is 
what to do with all that phosphorus 
80,000 tons annual output, plus sizable 


reserves. 
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THE SHELTERING PALMS 


Operating in one of the U. S. top 
growth areas, Florida Power & Light 
has kept its earnings per shore rising 
despite the fact that it has had to ab 
sorb two sharp rate reductions 


2.00; ternings per Common Share — 


F 


~ Rate Reduction | 
(Cost: 22¢ per Share| 


“Rate Reduction | 








UTILITIES 


THERE’S NO 
STOPPING NOW 


Forget the capital outlay 
slow-down where Florida 
Power & Light is concerned. 

It is still booming down in 
boomland. 

WuiLe utilitymen in less favored 
climes have begun to restrain the pace 
of their expansion, Chairman McGre- 
gor Smith of Miami, Fla.’s Florida 
Power & Light Co.* was still plugging 
along last month to kee 
state’s rampaging growth. 


up with his 
Two years 
ago, Smith estimated the kilowattag: 
his customers would require this fall 
At a meeting last month, he 
disclosed with satisfaction that the 
October send-out had been nearly 4 
higher than he had expected 
True Believers. Such figures 
made Smith and his cohorts 
believers in Florida’s destiny 


board 


have 
staunch 
Florida, 

and it’s a de- 
Fastest growing 
Florida has 


rise 60 


they say, is boomland 
sirable boom at that 

state in the nation, seen 
1950 
and 
have arrived by the 
result, this yea 
& Light’s revenues 
ings will very nearly quadruple 1948's 


its population 


since 
has roared ahead 
industries 


dozen. As a 


Tourist trade 


new 


Florida 


| 


Power and earn- 


“There are so many things happening 


down here,” observes Smith, “that we 


haven't thought about postponing our 
expansion.” 


*Florida Power & Light ( 
Recent price: 51. Price rang 
547,; low, 43. Dividend (19 
1959 payout BE« (Figur 
1959 2-for-1 

1958 $1.7 
Ticker \ 


The explosion in Florida's Power & 
Light's earnings has not been without 
its embarrassments. As Smith's 


cus- 
tomer list has lengthened, he has 
poured large sums into new and bigger 
boiler units which have 
enabled him to make substantial fuel 
economies. But the Florida Railroad 
Public Utilities Commission has 
had its own notions about 


whacked FP&L’'s 


million (38c¢ pe 


and turbine 


and 
these sav- 
ings rates by $4.7 
1957 


share) this vear. Yet 


share) in $2.9 


million (22¢ per 
the company’s 
their 


will 


have 
tinued This 
Smith to $2 pel 
share, compared with $1.76 in 1958 
As utilities go, Smith's 


earnings con- 


dogged rise yeal 


report close 


outnt 1s 
least two other 


unique in at respects 
It pays a relatively low 
about 46 ol 
1958, and it has been subject 
little dilution of stockholders’ 
equity in earnings. Although the 
Miami-based utility has sold 
common time to time 


Smith has been able to count on sub- 


dividend, av- 
eTaging 
1954 to 
to very 


earnings trom 


new 
shares trom 
stantial retained earnings for much of 
his expansion money. In the past de« 

1958), Smith 
the equity portion of his capitalization 
29.3 to 45.5 “This kind of 


thing,” he explains, “gives you a safe 


ade (ended in widened 


from 


base for your financing in the future.” 
The Big Money. 
most any 


Right now, as at al- 


given moment in the past, 
Smith is busily planning just where 
and how much he will spend in years 
Since the Florida 
& Light's capital outlays have 
$430 million 


$350 


ahead Power 
totaled 
Now Smith is budgeting 


million for the 1959-62 


wal 


some 
pe I iod 
Says Smith 


either 


“Until the growth trend 
turns up more sharply or goes 
down, I'm going to that it will 


simply 


assume 


continue.’ 


FP&L ELECTRIC STATION: 


big outlays big rewards 





OFFICE EQUIPMENT 


JUST AROUND 
THE CORNER 


Smith-Corona Marchant has 
acquired a new look, but lost 
its old profits. Still, the com- 
pany claims real earnings are 
just around the corner. 





Few companies have worked as hard 
to change as Smith-Corona Marchant 
Inc 
it in the way of profit 

In the the 
pany has been completely done ove: 
with help and Wall 
Street's Lehman the 


with, so far, so little to show for 


past three years, com- 
advice from 

Brothers In 
course of the reorganization, Elwyn L 
Smith, the 
mained president in name but handed 
to Executive Vice Presi- 
Emerson (“Bud”) Mead and 
Edward H. Litchfield. A 
raised the 
of stock outstanding nearly sixfold (to 


founder’s nephew, re- 


most powel 
dent 
Chairman 
series of mergers amount 
1.86 million shares) as Smith-Corona 
diversify within the 

field. The company 
its products to 
“family” look a la 


look at 


where 


scrambled to 
office 


redesigned 


equipment 
all 

them a smart new 
IBM 


Syracuse, 


give 


There was even a new 
N.Y 


virtually every top-echelon man, ex 


headquarters 


cept for Smith himself, is now unde: 


50 and has been with the company 


Smith-Corona 
NYSE. Recent price 
high, 2234; low, 12', 
85k Indicated 1960 
per share (1959): 30c 
lion. Ticker symbol 


Marchant Inc Tr 
1274. Price range ( 
Dividend 
payout: none 
Total asset 

SCT 


ided 


$80.1 nm 


less than We're 
says Bud Mead, “to do in four o1 


what ordinarily might take ten 


trying,” 
five 


four years 
year's 
years.’ 

Too Much, Too Soon? 
have 


The 
evident on 
As a 
product company in 1956, Smith-Cor- 


strains 
the 


one- 


been clearly 


profit and loss statements 
ona earned better than $2 a share on 
$37 million worth of typewriters alone 
Now 
teletype 


integrated line of 
equipment (Kleinschmidt 
calculators (Mar- 
chant) as well, Mead has driven sales 
$90 the 
last fiscal year (ended June 30), how- 
slipped to just 30c a share. Last 
Mead Smith the 
books on the first quarter of fiscal 1960 
net of & Shortly 
fore, the company skipped a dividend 
the than 20 


making an 


division) and office 


up to million. Earnings for 


evel 


month, and closed 


with a a share be- 


for first time in more 
years 

Had Smith-Corona Marchant moved 
fast? “Not a bit,” said Bud Mead 


emphatically 


too 
“If we were still a one- 
product company today, we might be 
in a lot worse shape.” 

Recession .. . Plus. Bud Mead might 
be somewhat prejudiced about SCM's 
acquisition program. He's an acquisi- 


tion himself, in a since he was 
vice Klein- 
Co Smith-Corona 


snapped up the printed communica- 


way, 
executive president ol 
schmidt before 
tions equipment maker in 1956 

But Mead had 
evidence. For typewriter 
the 1958-59 
tail end of an even longe: 


also sound 


US 


recession 


some 
makers, 
the 


period of 


was only 


rough going Manufacturing costs 
were edging up and feverish compe- 


tition, especially from imported models 


* 


+5 


\ 


SMITH-CORONA MARCHANT’S MEAD & SMITH: 


why take ten years, when five will do? 





THE HIGH COST 
OF A NEW LOOK 


Smith-Corona Marchant has used 
acquisitions to change from a one 
product company into a diversified 
office equipment maker 

| $ Millions 
| 9% 





Rentals 
and Service 


—Caiculators 


Printed 

_Communica 
tions Equip 
ment 


80 





__ Typewriter 
Sales 


1956 1959 


It hasn't yet helped profits 
$2 


NET/SHARE 





kept prices down. Bigger rival Royal 
McBee which 
$3.47 per share just three 
closed the books on fiscal 1959 (ended 
ol) 

The year before it went slightly 
the And Underwood Corp 
with an operating loss of $3 per shar« 
through the first nine months of 1959 
in the red for 


for example earned 


years ago 


July with earnings of only 62« 
share 


into red 


is running substantially 
the fourth vear 
Hence 


nove as 


in a row 

Mead thinks SCM was 
fast as it did. Had 
Kleinschmidt divis 
Corona Marchant would 


the 


ave been pounding out 
red ink last year It 
that Kleinschmidt’s d 
probably 


nore t! 


SCM a 


, 
business earned 


the $551,000 profit earned by 


] 


a whole tast 


ul 
ed with Kleinschmid 
int division was a long w 
own weight. Whe 


70.000 shares « 


ve 


Drag. Compa 
March: 


the 
irom ca 

Smith had paid 
stock fon Kleir 
than ter 


shares) for 


just 
schmidt, he paid 

that amount (778,463 
Marchant in mid-1958. But 


Marchant has yet to produce profits 


times 


“Last vear,”’ Smith admits, “was hard 
ly the best time to get into that end of 
the calculating machine business 
Mead and Smith, however, feel that 
SCM is now quite close to regaining 
1959 
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its old profitability “Research ex- 
penditures, which have gone way up,” 
Mead says, “should level off at cur- 
rent levels. Demand is picking up in 
all our product lines.” In addition to 
his smartly modernized typewrite: 


and calculator models, Mead expects pr = = 


= « o , aaderer er . 
his research to pay off soon in a string Pom ‘ee = mm Be aioe ae aces lt Mime ae 


of new products in data processing, ~~ * 
accounting machines, teletype printers 
and tape punchers. “By this time next 


year,’ Mead flatly predicts, “we should 


be earning at an annual rate close 
to the 1956-57 level 


{IRCRAFT 
FACING FACTS 


Disappointed by sales of his 
Electra turboprop, Lock- 
heed’s Bob Gross has decided 
to gulp down his big ex- —- 2 ; 
penses on the program all REACHING FINAL STAGE IN ASSEMBLY OF ELECTRA 


RIINERS 
at once, mahout ti j f 


il 


‘ a 


( 


A more foresighted man than Lock- has been far nguil 
heed Aircrait’s Chairman Robert E tential sales of Lockhee 
Gross would be hard to find in the range turboprop comn 
aircraft industry. Quick to size up the Electra 


changing military needs, Gross Just last Mav. when G 


too Sar 


launched his planemake1 early nto Lockheed's annual meetings 


space and missile projects ship that 160 Electras had 


bee 


building and electronics. Yet in one gested that there was 


thing, it was clear last month, Bob to pick up orders fo 


Gross clearly missed his guess: he of them within a year 


last month few such orde: 

P Corp. Traded placed. Six months’ selling 

- vind ntibe x" ~ netted orders fo only nit 
wat: $1.20. Earnings per share Blectras 


tal assets $508.5 


‘At mid-vyea Gross 


‘ 


stockholders last mont} é i Cause & Effect 
ee ‘ Sé veral prospects tor r 


aterialized 


expect to sign then 


now realistically look 

additions to our comm«e 

before year-end.’ 

The Conservative Approach 

heed’s_ third-quarte: epo 

plain, Gross had decided t 

about his Electra progran 

lumps promptly. His 

had called tor expensing 

grams development 

costs against the sale rt 

by the end of 1959. Now 

off these costs on the ba 

planes actually on ord: 

delivered Allowing 

costs from the first an 

ters, Gross lumped a n 3.8 following this 

million in write-offs into tl i nor 1 over- ' 

quarter, a charge that resulted in jual and greé mproved eart 

$2.8-million loss for Lock! ir Y igs in 1960. If icceed in gain 

quarter as compared 3.6 ng substantial nev ders for the 

million profit last yea ‘ Electra during the mainder of the 
LOCKHEED’S CROSS: nine months, earning i sucl vei our results ! 1e last quarter 


he missed his quess harges were off 54 t . iilior F vei wil mp! ¢ markedly 
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FLORIDA... 


ATTRACTIONS 
FOR THE BIGGEST 
SEASON EVER 


¥ 


DIVIDEND NOTICE 


FLORIDA POWER & LIGHT 
COMPANY 
Miami, Florida 


» 


A quarterly dividend of 22c per 


share has been declared on the Com- 


PHILLIPS’ ADAMS: 


he has a famous formula 





mon Stock of the Company . . . pay- 
able December 18th to stockholders 
of record at the close of business 
on November 27th, 1959. 


Robert H. Fite 
President 


OIL 


OFFBEAT OILMAN 


Phillips Pete has made a 

name for itself venturing far 

afield from oil. Now Chair- 

man Adams looks to harvest 
the clover next year. 


FLORIDA... 
UNEXCELLED 
CLIMATE FOR 
BUSINESS AND 
INDUSTRY, TOO! 


Few oilmen ever have wandered as 
far afield in search of profit as Kenneth 
P.O. BOX 1-3100, MIAMI, FLORIDA S. (“Boots”) Adams, chairman of the 


Phillips Petroleum Co.* 
ps kde) 


10 years, he has spent the equivalent 


Over the past 


CANAD 


LORY D 


of $47 a share on expansion, and a 
large part of that money has gone 
for things other than oil wells and re- 


fineries. Phillips ranks with the top 


Canada Dry Corporation 
DIVIDEND NOTICE 


The following dividends have been 
declared by the Board of Directors 
Preferred Stock——A regular quarterly 
dividend of $1.0625 per share on 
the $4.25 Cumulative Preferred 
Stock, payable Jan. 1, 1960 to 
stockholders of record at the close 
of business on Dec. 7, 1959 
Common Stock—-A quarterly divi- 
dend of $0.25 per share on the Com be 
mon Stock, payable Jan. 1, 1960 from 10c to 15« 
to stockholders of record at the 
. close of business on Dec. 7, 1959 anothe1 
Transfer books will not be closed. wide diversity.” he 


Checks will be mailed Phill ee : " ” 
J. W. REIty, Vice Pres. & Secy. iillips greater stability 

A Long Reach. Last month Adams 
and President Paul Endacott 
still following their famous formula 


two or three oil companies in petro- 
chemicals, and has also gone into 
uranium and potash 

reason for 


Adams had a logical 


ranging so far afield. From a pound 
of crude liquid hydrocarbons worth 
lc, he could make gasoline worth per- 


haps 2c 


But the same materials could 
turned into petrochemicals worth 
Yet Adams had still 
“Such 
“gives 


incentive to do so 


Insists 





were 


E.1.0U PONT DE NEMOURS & COMPANY 





Wilmington, Del., November 16, 1959 


The Board of Directors has deciored this 
day regular quarterly dividends of $1.12'/; 
a share on the Preferred Stock—$4_50 
Series and 87';,¢ a shore on the Pre 
ferred Stock $3.50 Series, both pay 
able Janvary 25, 1960, to stockholders of 
record at the close of business on Janu 
ary 8, 1960; also $2.50 a shore on the 
Common Stock as the year-end dividend 
for 1959, payable December 14, 1959, 
to stockholders of record at the close of 
business on November 23, 1959 





P . 8S. pu Pont, 3rp, Secretary 














stability. In Italy, they joined 


for 
with Enrico Mattei, head of the state- 


owned ENI oil company, to build a 
plant which will turn out 25 million 
pounds a year of carbon black, the 
oil derivative which makes tires tough 
and printing inks black. In addition, 
they were building still other carbon 
black plants in France, in South 

*Phillips Petroleum Co. Traded NYSE. Re- 
cent price: 4173. Price range (1959): high 
5234; low, 41. Dividend (1958): $1.70. Indi- 
cated 1959 payout: $1.70. Earnings per share 


(1958) : $2.45. Total assets: $1.5 billion. Ticker 
symbol: P 


Africa and the Gulf Coast of Texas 
To Adams this kind of offhand ex- 
pansion has proven to be good sense 
These days there is more than enough 
gasoline to supply the world’s cars 
but not nearly enough carbon black 
for the tires motorists are wearing out 
and replacing. Notes Adams: “We've 
been marketing in these countries 
and the demand for carbon black now 
has grown to the point where it will 
support local manufacture.’ 

In the Black. Carbon black, 
over, is not the only offbeat product 
that has caught Oilman Adams’ eyes 
With a company named Joanna West- 
ern Mills, Adams has started a firm 
which will make a new type of linear 
polyethylene film 


more- 


Assertedly cheape1 


and more moisture resistant thar 
cellophane, Adams’ new film is aimed 
at the fast-growing food packaging 
field for 


packaged baked goods, sanitary pape 


such products as cereals 
goods and cigarettes 
Adams’ 


ventures that has disturbed 


One thing about 
lysts has been their slowness to pay 
off. Last month, in answer, Adams 
merely pointed to Phillips’ earnings in 
1959's first nine months when profits 
came to $77.4 million ($2.25 a share) 
up 34 over the same period of 1958 
Not only was this showing better than 
the industry as a whole but it had one 
other distinction. “This comparison,” 
Adams pointed out, “is based on a 
year—1958— in Phillips also 
had a better comparative 
performance than the industry 
Clover Ahead? In fact, Boots Adams 
was one of the few oilmen who was 
really When most othe 
oilmen seemed to be 


which 


earnings 


optimistic 
vorrying about 
business, Adams was thinking about 
his offbeat noted 
recently, they will help make 1959 
the “greatest year” in Phillips’ history 
and probably push earnings to a 
record-breaking $3 a share 


ventures. As he 


OIL RIG AT WORK: 


many other irons in the fire 
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Solid line is computed weekly and monthly, gives eque! weight te 
i five factors 


L asatinaslh a? 


, 


1. How much ore we producing? (FRB production index 


| | The FORBES index 


2. How many people ore working? (BLS non-agriculture! employ 
ment 


3. How intensively ore we working? (BLS average weekly hours 
in manufacture 





Are people spending or seving? (FRE depertment store sates 


How much money is circuleting? (FRB benk debits, 141 key 
centers) 

Factors 4 and 5 ore odjusted for volve of the dollar (1947-49 
= 100), factors |, 4 and 5 for seasonal! voriation 


Plotted line is @ preliminery weekly figure and may not necessorily 
agree with the revised monthly tote! Dot indicotes on B-dey estimote 
based on tentative figures for five components. all of which ore subject 
te later revision * 


Dec Jan Feb March April May June July Aug Sept Oct 
(Prelim. 
Production ‘ 142.0 143.0 145.0 147 15¢ 153.0 155.0 153.0 149.0 149.0 148.0 
Employment 116.2 116.6 116.8 117.5 118.6 119.2 119.8 120.2 118.9 119.3 118.9 
Hours 101.0 100.0 100.3 100 101.0 101.5 102.0 101.0 101.5 
Sales 133.6 126.2 130.3 132 131.2 134.2 134.2 139.0 138.0 1324 132.1 
Bank Debits 151.3 158.7 159.3 157 164.7 162.6 169.6 166 2.2 164.1 


INDEX or ae 128.3 129.0 130.3 131 43.1 ; 136.6 134.8 $9 132.6 


101.0 101.0 





The fact that po} ilar view otter 


THE MARKET OUTLOOK emer er ae cele ae 


illustrated in still anoths vay. Fo 
by SIDNEY B. LURIE °*4™pPle, the financial community 
’ . " 
‘ skepticism ol the now booming textile 
Too Pat for Comfort industry is overlooki 


fact that the ups and downs of the 
Ir a Gallup poll of financial sentiment when _ individual textile cycle 


gnihicant 


shoulc ! uct less 


were possible, it probably would dis- industries experi- severe in the futur a y have 
close an almost complete uniformity ence their own , been in the past pro 
of opinion on certain fronts. As has particular cycle ductive capacity educed 
been emphasized in previous columns, Sure, there’s a some 40 


, 
1d aimost as 


however, this is a non-conformist era less happy side of al 
and a non-conformist era calls for the same coin. At fabrics 

a non-conformist policy some point, a post- Secondly, our growil population 
Case in point: security buyers who poned sale can become a | Si will cushion the ex capacity tradi- 

are stressing the chaos created by the Furthermore the issue of lab« pre ional in a bu 


in ines 


steel strike may be overlooking the ductivity and efficiency has become s ! shift tive-day 
fact that it has changed the entire important that it won't b perity. Thirdly, the 


shape of the heretofore probable 1959- solved. But, whicheve vay th is will place 


60 business pattern The peak could is to bounce, the evidencs on sti if hands, ar 


be lower, and the period of general- at hand until mid-wint ul hi w facilities wil 
ly good business longer, than had means that the need fo aj - Obviously, if a 


been previously expected. In other cision has been postponed an come into being it 


a higne 


/ 


words, steel production delays may while, the balance of probabiliti price-times-earnir ratio, and the 


tend to stretch out unsatisfied con- suggests that 1960 will turn ou is good reason to believe that this i 
sumer demand, slow the swelling up- a year of rolling readjustments when in prospect. The textile up 
Surge in capital goods spending and the demand fo borrows ‘ broadening out witr 


permit over-all stability at 1 time be less than experts ni ‘ the mills are sold out 
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OIL STOCKS 


Abandon hope— 
or buy more now? 


The market has turned its back on the oil stocks—and rather indis- 
criminately. 

In the face of waning hopes for individual issues, the latest Value 
Line analysis of petroleum stocks finds 7 to be well-deflated—their prices 
standing far below intrinsic values—indicating the probability of rela- 
tively strong price performance during the coming year and potential- 
ity for further appreciation over the next 3 to 5 years! 

Each of these 7 stocks now carries the Value Line’s Group I ( High- 
est) Rank for Probable Market Performance in the Next 12 Months 
and no less than 12 of the oil stocks rank equally high for Appreciation 
Pote ntiality fo 1962-64. 

As for the rest—careful! Recent developments have indeed con- 
formed to the probabilities forecast in the Value Line Fortnightly 
Commentary of January 12, 1959. In this analysis the maladjustments 
in the petroleum industry were found to be of such a fundamental char- 
acter as in all probability to influence the operating trends in the oil 
industry for several years to come. The situation is developing almost 
exactly as then foreseen and probably will continue to do so. A copy of 
this still-timely analysis of the petroleum industry, together with the 
new report mentioned above, will be sent to you as part of a special offer 


SPECIAL GUEST SUBSCRIPTION 


To inform your judgment as to the best values among oil stocks at 
this time, we invite you to accept the special $5 offer described below 
It will include, without additional charge, the new 92-page Petroleum 
Edition of the Value Line Survey with full-page reports on each of the 
75 major Petroleum, Natural Gas and Coal stocks—each report including 
objective, mathematically derived Rankings for Probable Market Pe) 
formance in the Next 12 Months, for Appreciation Potentiality over a 
3-5 year pull, for Yield Expectancy in the next 12 months and for Qual 
ity-Grade. Among the stocks reported upon: 


Atlantic Refining 
Cities Service 

Gulf Oil 

Imperial Oil 
Phillips Petroleum 


Sinclair Oil Canadian Oil 
Socony Mobil Oil El Paso Nat. Gas 
Stand’d Oil (Cal.) Continental Oil 
Stand’d Oil « NJ.) Panhandle East'n 
Union Oil Getty 

Pure Oi Tidewater Richfield 

Royal Dutch Texaco Sun Oil 

Shell Oil {Amerada 


Sun ray 


Under this offer, you will also receive—by return mail and without 
extra charge—a copy of the Fortnightly Commentary of January 12, 
1959, forecasting the problems of the Oil Industry which are now be 
ginning to take shape, a copy of the Value Line’s new 3l-paye study 
“Security Selection During a Period of Inflation’’—together with the 
latest Value Line Summary of Advices on 804 Major stocks and 50 Specia 
Situations, with Value Line’s objective measurements of Intrinsic Value, 
Quality, Yield and Appreciation Potentiality. And for only $5 (just half 
the regular pro-rata fee) you will receive (a) the next 4 weekly editions 
of the Value Line Survey with full page reports on each of 250 stocks, 

b) anew Special Situation Recommendation, (ec) a Supe sed Account 
Re port, (d) two Fortnightly Commentaries, and é Weekly Supple 
ments (The annual subse. iption rate 1s $120 


To take advantage of this Special Offer, fill out and mail coupon below. 


Name 


Zor Sta 


Send $5 to Dept. FB-142 


THE VALUE LINE 


INVESTMENT SURVEY 
Published by ARNOLD BERNHARD © Co., Inc. 
Value Line Surveys Building, 5 E. 44th St. N.Y¥.C.17 








mer, and inventories are low in all 
segments of the business. Further- 
more, the current and prospective 
level of profits is higher than that 
reported in past months, for the mills 
now are getting the benefit of highe: 
prices 

This columnist’s particular favorite 
is J. P. Stevens (around 30, paying 
$1.50), a company whose 1960 earn- 
ings on a 52°, tax basis should makes 
respectable comparison with the $4.35 
per share estimated for fiscal year 1959 
tax rate. J. P. Stevens is one 
of the few textile companies which is 


on a 25 


expanding capacity, and it has becom« 
one of the most important factors in 
the fast growing fiberglas fabric field 
Incidentally, with the company having 
arranged a standby bank credit which 
will more than take care of the capital 
requirements of its expansion pro-: 
gram, the current dividend is a candi- 
date for later liberalization 

The building materials companies 
also illustrate the fact that this is a 
good time to be skeptical of any 
unanimously held opinion. For ex- 
ample, while the residential building 
industry has passed a cyclical top and 
is searching for a politically acceptabl 
floor, a number of building materials 
producers nevertheless may enjoy a 
better 1960. With less than half of its 
gross coming from building materials 

and the major portion of such sales 
related to repair and modernization 
rather than new home starts—Flint- 
kote (36, paying $1.80) has a 1960 
earnings potential of better than $3 
per share against the $2.85 likely this 


yeal An aggressive diversification 


+4 


and expansion program has brought 


about a “new” company with a “built 
in” growth factor 
In like vein, American Radiator 
& Standard (around 15, paying 80c) 
also is in a position where earnings 
may increase next year notwithstand- 
ng the prospect of a decline in resi 
dential building activity. The reasons 
threefold: a) Plan bing and heat 
ing sales actually may hold up well 
que to increases in non-residential 
building, and profits may increase as 
a result of better efficiency b) En 
gineered products which contribute 
about one third of total sales shoul 
be up quite comfortably and produc: 
a better profit margin. c) The com 
pany’s European subsidiaries, which 
this year contributed about 43c to 
estimated earnings of $1.45 per share 
should enjoy a much better 1960 
Incidentally, American-Standard is 
a perfect illustration of the growing 
importance of foreign earnings to do 
mestic companies. Traditionally, the 
parent company takes about half its 
foreign earnings in the form of divi- 
dends—which means there is a non- 
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distributed foreign earnings equity of 
about 43c per share in 1959. Further- 
more, housing starts in the European 
Common Market countries and Eng- 
land probably will be greater than in 
the United States in 1960. This is elo- 
quent testimony to the boom abroad 
In a previous column, the suggestion 
was offered that it would be wise for 
American security buyers to become 
better acquainted with European 
companies, and two British steels were 
singled out for special attention. Both 
have done quite well—with the ap- 
preciation since October 1 in one case 
close to 70 
Over the long-term view, the bull 
market in Great Britain still appears 
to have some distance to go inas- 
much as: 1) That country’s capital 
expenditures boom is just starting 
2) The most recent advance in a sense 
is a reappraisal of earnings and assets 
3) A period of rising earnings which 
will stimulate speculative interest is 
still ahead 
Mr. Robert Gilbert. one of the few 
consultants well versed in the English 
markets, recently observed to this 
column that Dorman Long (now sell- 
ing over-the-counter around 9) could 
be the next vehi for American 
speculative -interest. The case most 
certainly is persuasive inasmuch as: 
a) Dorman Long is a specialist in 
structural steel and has just completed 
a new mill to make universal beams. 
b) There is a large deferred demand 
for office buildings, factories, high- 
ways, etc. which use these beams. 
c) The company obtains close to half 
of its profits from bridge building and 
engineering where it of course uses 
its own steels. In terms of finished 
product,. structural steel represents 
over half the company’s tota! steel 
tonnage, and close to one quarte! of 
total shipments go to the construction 
and engineering fields 
To come back to this country, Cluett, 
Peabody appears to be a very inter- 
esting long-term speculation at going 
levels around 55, and the reason lies 
in other than the fact that its Clupak 
Division (stretchable paper) enjoys 
a highly favorable outlook. Actually, 
1961 is probably the year for the big 
payoff” for Clupak inasmuch as im- 
mediate royalty revenues are being 
absorbed by high development ex- 
penses. Rather, the reason for an 
interest today is that Cluett, Peabody 
s doing well in its basic business 
1959 earnings may be in the area of 
5 per share). Furthermore, the 

company has developed a new san- 
forizing process which should ulti- 
mately produce greater revenues than 
the close to $2.40 per share received 
before taxes last year. This could be 
a market plus of some significance 
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Let Us Send You 
MOODY’S YEAR-END REVIEWS: 


How to Invest 
Successfully in 1960 


To make money from securities in 1960, you must rec- 
ognize that one era ts fading, another ts beginning 

You need to know the investment significance of changes 
now taking place regarding inflation, labor's position, 
international atfairs, defense plans, and investor psychol- 
ogy. All must be considered as you plan your investment 
program and select stocks during the vear ahead 

Here are some of the specific guides offered you in 
the special Year-End Issues (starting November 30) of 
Moody's Stock Survey which you are invited to accept: 


How to decide on your common stock policy in 1960. 
What cl anges would vou he wise to make now? 
19 basic U.S. industry stocks for ten years ahead 
High erade stocks that should erow with the country. 
20 quality issues now depressed; good 1960 valves 
These stocks now offer promising profit prospects. 
15 stocks in newly developing fields. 
Vew technoloey and markets favor these companies. 


15 higher-yieiding issues; 20 for extra-reliable dividends. 


Selections for more generous or more secure income, 


12 stocks whose dividends are frequently increased. 
Will give you a rising income plus appreciation 
50 industries analyzed; 1960 outlook clearly indicated. 


j 


Best stocks for quality, growth, special interest 
3 guide portfolios: $5,000, $10,000 and $20,000. 
Model lists for various investment goals. 
Should you use bonds in your stock investment program? 
How to make strategic use of bonds temporarily 
10 stocks with superior growth prospects. 
Offering above-average earnings/dividend expansion, 
10 cyclical issues that should sell higher in 1960. 


Selections for nearer-term profit prospects 


These special issues Of Moody's Stock Survey will be 
useful guides throughout the year. They will also ac- 
quaint you with the sensible, feet-on-the-ground ap- 
proach of Moody’s staff of specialists—an approach that 
can help you achieve steady, profitable results 


Send the special Year-End Issues (starting Nov 
Moody's Stock Survey, showing how to invest suc 
in 1960, at ntroductory “guest-subscription” rate 
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Time anizet Oe 


Avoid confusion of scraps of paper . . . lost 
opportunities . . . forgotten duties and ap- 
pointments. Use the MEMOGENDA. Permits 
constant survey of work ahead .. . results in 
working without strain. Checks out completed 
tasks and builds valuable history vf-activity. 
Users say they gain more time for living by 
making the best use of their working hours. 
MEMOGENDA is a 96-page book, wire bound 
in a flexible leather-like covering. The right 
hand pages (81. x 11) have numbered lines, 
one for each item. Opposite pages are for 
additional memos . . . includes instructions 


for use, on annual reminder, 3-year calendar, 
and active telephone list. 

Price $30 a dozen F.O.B. factory, or send $3 
for sample, postpaid. Full refund if it isn't 
the best investment you ever made. 


KANO LABORATORIES 


1035 Thompson Lone, Nashville 11, Tenn. 


keeps our 
trucks 
rolling 
with less 
WORRY... 
more PROFIT! 


“Now we don’t waste capital or executive time 
procuring and maintaining our trucks. Through 
local National Truck Leasing System facilities, 
the trucks are set up under a flexible, tailor- 
made lease plan, everything-but-the-driver sup- 
plied!’ Write for brochure and name of your 
Nationalease affiliate, locally owned and oper- 
ated, well equipped to give 

YOU this preferred TRUCK- 

LEASING-for-PROFIT service. 


NATIONAL TRUCK 


23 E. JACKSON BLVD., SUITE R-12, CHICAGO 4, ILL. 
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dividend notice : 
The Board of Directors has declared the § 
regular quarterly dividend of seventy- @ 
five cents per share for the fourth § 
quarter of 1959 and a special dividend e 
of fifty cents per share on stock of this “ 
Corporation, both payable December 
15, 1959 to stockholders of record §$ 
November 20, 1959 ° 


Norman F, Simmonds 
Secretary 
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PMARKET COMMENT , 


Some Comments on Tax-Selling 


AT THIs time of year investors should 
| look over their portfolios for oppor- 
| tunities to correct mistakes, partly 
| at the expense of Uncle Sam. Most 
of us fan out sometimes; we do not 
make a home run every time we come 
to bat. The secret of 
to match off small losses against big 
profits 

Most of us out the capital 
gains tax as unfair and a nuisance; 
but the fact remains that it has been 
a blessing to many of us because a) it 
has inhibited unwise and premature 
cashing of profits on good selections, 
and b) it has encouraged us to correct 
mistakes before they became too big. 

Parenthetically I might that 
these tax-inspired annual house- 
cleanings in speculative accounts and 
investment portfolios have been an 
important factor in making accounts 
“look good” when they come up for 
periodic analysis during the year. 
Were it not for tax-selling there 
would be fewer accounts in which 
there are no losses; and it is amazing 
how many portfolios have a profit in 
every item, especially portfolios which 
receive a liberal amount of what I 
call “wholesome neglect.” 

But make sure he 
knows what he is doing when he sells 
for income tax purposes. Be sure that 
the commissions involved in switching 
from another not 
larger than the tax saving. Be sure 
you have been “unhappy” about the 
stock to be sold. Do not refrain from 


success 1S 


cuss 


say 


one wants to 


one issue to are 


tax-selling, however, just because you 
are just because you 
don’t like the idea of taking a loss. I 
always find it a lot easier, psycho- 
logically, to sell a stock at a loss than 
at a profit. It does not cost tax money; 
and the that, if I have 
a loss, I made a mistake. Don’t refrain 
from just 
you have taken no profits to offset 
the loss. Losses up to $1,000 may be 
deducted from your and 
“other” income which is taxable, and 
losses may be carried forward to use 


stubborn—o! 


chances are 


selling at a loss because 


salary 


against future profits 
The price influence of transactions 
for tax 
purposes are not considerable except 
in individual issues which are natural 
“targets” for this type of transaction 
Usually, tax-selling takes the form 
of switching and generates as much 
buying in some stocks as it generates 
| selling in others. Think of the tax- 
selling you see this month as influenc- 
ing individual issues rather than the 
| market as a whole 


to register losses income 


L. O. HOOPER 


There is_ not 
much new to say 
about “the mar- 
ket.” While the 
“averages” have 
gone up a little 
(only a little), the 
market really is in 
about the same trading range. But 
there is plenty of excitement in indi- 
vidual issues such as American Motors, 
Motorola, General Precision, Bruns- 
wick-Balke, Electric & Musical In- 
dustries, International Telephone, 
Ampex, Electric Storage Battery, 
Crane and others. To be trite, this is 
a market in stocks, and not a stock 
market. My guess is that it will con- 
tinue to be that for a longer period 
In the meantime, some of the com- 
panies which may do very well next 
year temporarily look uninteresting; 
but I suspect that stocks like Chrysler, 
Ford, U.S. Steel, Jones & Laughlin, 
Eastern Air and United Air 
Lines may be in an area of accumula- 
tion for a rise later. This won't always 
be a “specialty” market, the substan- 
tial quality issues eventually must 
come into their own 


Lines 


At least a dozen people during the 
past week have volunteered the 
opinion that Chrysler (6518) has a very 
attractive line of 1960 cars, especially 
the new small models. As pointed out 
before, I think Chrysler will do very 
little in the market soon; but I think 
it should be accumulated on weak- 
By the same token, I would 
now be thinking about taking profits 
This 
is not a stock to own indefinitely, and 
at 897% it reflected the fact 
that all things have been working to- 
gether for the good 
cumulate General Railway Signal 

28) which is down from a high of 
3914 this year. The railroads need the 
signaling and yard this 
company makes, and will buy it in 
volume as soon as rail earnings im- 

I also think General Railway 
go into 


ness. 
in American Motors on strength 
has 


I would ac- 


equipment 


prove 


may some promising line of 
business outside the rail industry 

I hear of accumulation by sig- 
nificant people in Walt Disney (3754), 
down from a 1959 The 
important thing company 
is that it 


films 


high of 59 
this 


costs of 


about 
off 


rapidly, 


charges new 
repo! ted 
$2.25 a 


ended with Sep- 


very and 
(probably 
share for the yea 
tember) are a poor 
flow. Cash flow 
almost as important as reported earn- 
This is a “tricky” 


earnings around 


measure of real 


cash here may be 


ings situation, off 
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the beaten track: but I like it 
The 30c dividend on Fruehauf 


. 4 , 
(273s) was a litle better than ex- | Pre-publication Offer UNITED Ss 


pected: this stock should continue to 


put in good behavior because of this ANNUAL FORECASTS of 


“growth” company’s rising earnings + | , | 
... Deere & Co. (49) is a good ex- S AHEAD th 60 
ample of the public’s distaste for 
shares of a company where the earn- for STOCKS BONDS BU INE 
ings trend is down. Actually the stock 3 3 S ss 
seems to be a good value, even if 
earnings drop to as little as $5 a 
share this year against $7.25 to $7.50 NNOUNCING UNITED’s ANNUAL FORECASTS for 1960 
a share in the year just ended; but with an outline of New Year Profit Opportunities 
speculators seem to be more inter- Nothing is more important to you now than a dependable 
ested in glamour than in solid value appraisal of the coming trends. UNITED’s Special 12-page 

People always are interested in ANNUAL FORECAST REPORT for 1960 will bring you 
copper shares. Because of a tem- specific forecasts on: 
porary shortage of the metal in this Stocks Business Volume Production 
country (due to the strike) coppe: — ent Spending — 

. P " valor Loam _— . - tee one a ‘ 
prices are likely to rise over the near- > = iy Sasa ote vee al 
Earnings Foreign Trade Building 
or 36 cents a pound. That won't help Dividends Consumer Spending Automobiles 
a company like Kennecott or Phelps 
Dodge much, because they do not 
have copper to sell. It will help 
Anaconda and Inspiration because 
they do. There is capacity to produce 
all the copper the world needs, so 5 Dependable Stocks for Income 
don't let a temporary rise in the price 5 Quality Issues for Capital Growth 
fool you. As soon as the industry is 10 Selected Stocks for 1960 Profits 


back in production, copper prices 15 Bonds for Income, Profit, Safety 
probably will drop back to the 29 


cent—31 cent range. Most of the cop- Yours Gree with 6- Week Trial 
pers are not growth stocks. Anaconda, 
however, has some of the qualities To start your 6-week Trial Subscription at once, 
. ae « 
- . . \ - 
of a growth stock and could be very and receive UNITED's ANNUAL FORECASTS 
interesting for 1960 on Stocks, Bonds and Business — right from 
Seca: S,. Stites Buleanel (11) the press on December 7 send coupon with only 
tlectric & Music stries 
(This Special I 














term—perhaps to as high as 35 cents 


Also included are UNITED's 1960 Forecasts of what's ahead 
for Electronics, Oils, Metals, Rails, Utilities and other 
stock groups plus Staff Selections of the Most Promising 
Stocks and Bonds for the months ahead. including: 


interests me in spite of its sharp rise 
Don't judge this stock by its low UNITED Reports are 

' F | backed by 40 years of 
price; it represents a su ostantia com- experience in advising | Name... 
pany with, like most British firms, a more businessmen and | 
lot of shares issued. Earnings for the investors than any iddress 


: ° ther advisor r 
year ended June 30 were between 70 other advisory service 


cents and 80 cents a share, and this ACT NOW! wai 
year profits should be higher. The coupon with only $2 
company is strong in new types of (By Airmail $2.25) | 210 NEWBURY STREET BOSTON 16, MASS 
civilian electronics, in addition to ee ee ee 
being perhaps the world’s largest 
maker of phonograph records. Its 
ramifications are almost world-wide 
It is a more solid value, I think, than DIVIDEND CUTS AHEAD ? 
many of the American electronics is- ee ee sR iis Biles mine 
sues now so much in vogue affect y the recent st ' res a 
The economy now is feeling the 

steel strike perhaps even more than 

before the men went back to work 

but this is temporary. By the end of ( we 
the first quarter, assuming a steel turned vestors Res ne ck mark s 
wage settlement in the meantime — 
earnings of the steel, automotive 


INVESTORS RESEARCH” ~~~ 


should be much higher. The prospect eS 7 Company (Dept. F-82) 


machinery and metal using industries 


is for a better trend in earnings a 
little later. This current setback in 


the economy is temporary and was 


92? Laguna Street 


Santa Barbara, Calif. 


foreseen. Before the end of February, 
too, there probably will be a bette: 
7 ¢ °“ > ¢ 
tone in the bond market I robably *Serving Investors in SO States and 20 foreign nations 
credit won't be as tight 
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$500 to $104,000 in 


The story of one common stock Warrant, and how it happened. 

The above profit was made by a $500 investment in one common stock 
Warrant. Such profits were made not only by an investment in one Warrant, 
(the R.K.O. common stock Warrant, whose story we shall shortly tell), but also 
in the Warrants of Atlas Corp., Tri-Continental, Richfield Oil, Merritt-Chap- 
man & Scott, United Corp. and a good number of others. Im all of the above 
$500 investments during the past years, each grew from $30,000 to $100,000. 
In the past year, indeed in the past months, new Warrants have again shown 
large gains and we should like to ask three questions: 

1. Do you know what common stock warrants are? 

2. Do you know why common stock warrants are issued? 

3. Do you know how to keep abreast of opportunities in common stock 
warrants—when to buy warrants and when to sell warrants? 

If you cannot affirmatively answer these three questions, we believe you 


will find it greatly to your profit to read: 





1959 Edition 





THE SPECULATIVE MERITS OF 
COMMON STOCK WARRANTS 


by Sidney Fried 








Before we go any further, we should like 
to make several points clear. The historical 
examples of profits in R.K.O. Warrants and 
Hoffman Radio Warrants which we shall 
shortly describe are obviously rare, and did 
not result from a reading of our publication. 
Further, the demeneeaiite large profits at- 
tained with many common stock warrants are 
balanced on the other side by equally demon- 
strable examples of losses. (Example: a 
$50,000 investment in Colorado Fuel & Iron 
Warrants in 1948 was worth about $1,000 
just two years later.) What is immediately ap- 
parent, precisely in the above statistics, is the 
truly great leverage inherent in common stock 
warrants, both up and down, and our entire 
study, “The Speculative Merits of Common 
Stock Warrants,” is aimed at enlarging the 
knowledge of investors about this particular 
type of security so that potential benefits may 
be enjoyed and potential pitfalls avoided. 

THE SPECULATIVE MERITS OF COM- 
MON STOCK WARRANTS was first is- 
sued in 1949. Since that time, the book has 
been brought up-to-date three times, and 
favorable comment has multiplied. Unso- 
licited by the publishers, pm for the 
book have come in from heads of our 
largest corporations and some of the best 
financial minds in the country, largely 
through recommendation by original read- 
ers. Among its readers have been banks, 
insurance companies, and many of the 
largest investment firms. J. K. Lasser, the 
best-known tax expert in the country, has 
called this book “brilliant.” The author of 
this work, Sidney Fried, has had a career 
including professional trader for investment 
firms, market analyst and financial writer 
for a well-known member firm of the N. Y. 
Stock Exchange, and is now recognized to 
be one of the most respected specialists in 
warrants and low-price stocks. 

THE SPECULATIVE MERITS OF COM.- 
MON STOCK WARRANTS is a sober. well- 
grounded book which we believe can be in- 
valuable to you, as an investor interested in 
allocating a portion of your funds for capi- 
tal growth. Let us give you some idea of 
what is contained in the pages of this book 
by partial answers to our original questions: 
|. What are common stock warrants? 

2. Why are they issued? 


38 


To give a brief definition, common stock 
warrants are certificates issued by the cor- 
poration itself, just as bonds, preferred stock 
and common stock are issued, giving the 
warrant holder the right to exchange the 
warrants for common stock issued by the 
company itself, at a stated price, within a 
stated period of time, or with no time limit 
at all, some warrants being perpetual. 


The Alleghany Corp. Warrant 


A recent example: Alleghany Corp. war- 
rants came into being in October 1952, are 
now listed on the American Stock Exchange, 
and give one the perpetual right to buy 
Alleghany common at $3.75 per share. How 
did this warrant come to be issued? A par- 
tial recapitalization for Alleghany Corp. was 
proposed in 1952 by which holders of 514% 
preferred stock with back dividend accumu- 
lations of $116 per share were offered in ex- 
change a new Alleghany Corp. bond plus 
warrants. Each $100 par share of the old 
514% preferred stock was to receive $100 
par value of the new bond plus 20 warrants 
giving the perpetual right to buy 20 shares 
of Alleghany Corp. common at $3.75 per 
share. The warrants were offered as an in- 
ducement to the old preferred stockholders 
to exchange their claim to accumulated back 
dividends for a perpetual claim to Alleghany 
common stock—a claim which would be- 
come much more valuable should Alleghany 
common rise in market price. Preferred stock- 
holders holding 100,000 shares of preferred 
stock accepted this plan and thus, 2,000,000 
new Alleghany perpetual warrants were cre- 
ated and are now trading on the American 
Stock Exchange. 

Demonstrating how important it is to 
watch common stock warrants, these new 
Alleghany warrants began trading initially 
around 75c when Alleghany Corp. common 
was selling at $3 on the N. Y. Stock Ex- 
change. When Alleghany common advanced 
from $3 to $11, up 266%, the warrants 
(being the perpetual right to buy common 
at $3.75) went from 75c to 77% on the 
American Stock Exchange. The warrants 
had advanced 950%, 31% times as fast as 
the commen. That is how one common stock 
warrant came into existence, and it is a 
fact that most warrants come about through 


reorganizations or issuance of new bonds or 
preferred stock to which common stock war- 
fants are attached and, after issuance, traded 
ee Common stock warrants possess, 
inherently, such a high potential, that they 
should always be foremost in the mind of 
an investor interested in capital apprecia 
tion. To see why, here is the story of the 
long-term warrant which produced our 
heading—$500 to $104,000 in 4 years—the 
R.K.O. common stock warrant. 


The R.K.O. Warrant 


In 1940 the Radio-Keith Orpheum Co. 
(R.K.O.) reorganized after some years of bad 
fortune. The old common stockholders seemed 
to fare badly. For each old share they re- 
ceived only 1/6th share new common stock 
plus one warrant, good to buy one share of 
new common stock from the company at $15 
per share. In 1942 R.K.O. common was sell- 

194 1943 


1944 1945/1 


RKO 
COMMON 


RKO 
WARRANTS 


ing at a low of 24 and with general pessi 
mism rife, the chance of R.K.O. common ever 
selling above $15, at which point the war- 
rants would begin to have some actual value, 
seemed slim. R.K.O. warrants were, therefore, 
selling on the N. Y. Curb Exchange at only 
1/16 or 6\4c per warrant. How the picture 
changed in 4 years! As can be seen from the 
chart, R.K.O. common stock advanced to a 
high of 28% on the N. Y. Stock Exchange. 
Now, the right to buy R.K.O. common at 
$15 per share from the company when it is 
selling at $28 per share on the open market, 
must be worth $13, and the warrants did 
sell exactly at $13 on the N. Y. Curb Ex- 
change. That is the story of the R.K.O 
warrant—$500 invested in these warrants in 
1942 was worth $104,000 four years later. 

Why is the common stock warrant so 
uniquely a potent vehicle for capital appre 
ciation? The answer is given in a simple 
mathematical fact. 

Between 1942 and 1946 R.K.O. 
stock went from $2.50 to $28: 
Therefore, a $500 investment appreciated to 
$5,600. 

Between 1942 and 1946 
went from 6'4c to $13 
Therefore, a $500 investment appreciated to 
$104,000. 

The warrant had appreciated 20 
fast as the common stock! 

As is evident now, the common stock war- 
rant is a low-priced cali on the future of a 
company, and at times even on the future of 
an industry. Such an opportunity arose in past 
years with a great new industry of limitless 
potential—television. The rapid growth en- 
joyed by some small companies, as distin- 


common 
R.K.O. 


warrants 


times as 
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4 years... 


guished percentagewise from the giants such 
as R.C.A., General Electric and Westinghouse, 
is illustrated by the leaping sales of Hoffman 
Radio, a West Coast producer of television. 
radio and special electronic apparatus. Those 
sales went from only $29,764 in 1941 to 
$5,112,889 in 1948 and soared to $29,580,510 
in 1950. 
The Hoffman Radio Warrant 

The results were to be anticipated. The 
common stock which sold at a low of around 
1144 in 1948 was showing earnings of about 
$7 per share two years later and was selling 
near the 30 mark. There were common stock 
warrants outstanding in the Hoffman Radio 
capitalization giving the right to buy com- 
thon at $4 per share. In 1948 the best bid in- 
dicated by the records for these warrants was 
5c per warrant. Within two years the war- 
rants were $25 bid. Based on these prices a 
$200 investment in Hoffman Radio warrants 
was worth $100,000 two years later. The same 
$200 invested in the common stock would 
have appreciated only to $4,800. Again the 
warrant had appreciated more than 20 times 
as fast as the common. 

To widen the picture even more, the years 
1952-1958 saw a remarkable trend develop 
towards issuance of long-term warrants with 
the result that former opportunities in war- 
rants have multiplied to the extent that they 
can no longer be ignored by any investor in- 
terested in capital appreciation. Below is a 
list of some of the warrants now outstanding, 
many actively trading today, many more of 
which will be actively trading in the months 
to come, and all of which can greatly reward 





$104,000 


they ore, when 





to buy 


Urgent Memo: 


PLEASE NOTE as you read the dramatic story attached 
opening up every day. Molybdenum Corp. of America Warrants moved from 3.50 in late 1957 to 41 
in current markets, multiplying 12 times. General Tire and Rubber Warrants moved from 4 to 195 
in the last two yeors. And in the recent past new worrants hove been issued for such important com 
panies as Mack Trucks, Kerr-McGee Oil Industries, Sheraton Corp., Sperry Rand, Glenn L. Martin, Hi) 
fon Hotels, Textron ond Fedders Corp., to name only a few. An Important Point: in rising markets $100 
invested in warrants can sometimes show as much appreciation as $1,000 invested in common stocks 

As a vehicle for large gains on a smoll investment 
story demonstrates and we cannot emphasize too strongly that these large profits can be 
kept by the speculative investor as capita! gains. But you must select with care. To avoid missing cur 
rent opportunities, send for your copy of THE SPECULATIVE MERITS OF COMMON STOCK WAR 
RANTS by Sidney Fried, today. This study gives the full story of the common stock warrant, whot 


worrants, and when 


110 warronts you should know about in the coming months 


that new profit opportunities in worrants ore 


warrants are outstanding os this 


$500 to 


sell worrants. Included is a current list of 








Fruehaut Trailer of Can. Northspan Uranium 


Great Northern Gas 
Gunnar Mines 
Industrial Acceptance 
Inland N atural Gas 
Jockey Club 

Kileml e Copper 
Loblaw Cos 

Lorado Uranium 
Marshall W ells of Can. 
North Canadian Oils 
North Star Oil 


Pacific Petroleums 
Patino of Canada 
Rio Tinto Mining 
Salada-Shirriff-Hor 
Spartan Air Services 
Stanleigh Uranium 
Superior Propane 
Traders Finance 
Ventures Ltd 
Webb& Knappof Can 
Ge Or ge Weston Lid 


Forbes Magazine, the highly-respected fi- 


your interest. 


A Partial Current List of 


Common Stock 





W arrants 


4CF-Wrigley Stores 
4labama Gas 
Alleghany Corp. 
Armour & Co. 
Associated Oil & Gas 
Atlas Corp. 

B.S.F. Co. 

Belock Instrument 
Black, Sivalls 

Brew ster-Bartle 
Coastal States Gas 
Colonial Sand & Stone 
Cooper Tire 
Crowell-Collier 
Danly Machine 
Dunham-Bush, Inc. 
Fedders Corp. 
Fibreboard Paper 
Food Fair Prop. 
General Tire & Rubber 
Genung’s, Inc. 
ieadees Shale Brick 
Gulf Sulphur 
Hilton Hotels 

Howe Sound 

Invest. Co. of Amer, 
Jerrold Electronics 
Kawecki Chemical 
Kerr-McGee Oil 
Kirby Petroleum 
Lunn Laminates 
Lynch Carrier Systems 
Mack Trucks 

Glenn L. Martin 
McLean Industries 
Molybdenum Corp. 
National Alfalfa 
National Telefilm 
National Theatres 
Nortex Oil & Gas 


ForBeEs 


North Amer. Royalties 

Ocean Drilling & Expl. 

Orradio Industries 

Pabst Brewing 

Pac. Cement & Aggreg. 

Pittsburgh Brewing 

Producing Properties 

Public Service of 
New Mexico 

Reading & Bates 

Raytheon Mfg. Co. 

I. Rokeach & Sons 

Scranton W ater 

Servo Corp. 

Sheraton Corp. 

Sidney Blumenthal 

Silex Co. 

So. Georgia Nat. Gas 

Sperry Rand Corp. 

Standard-Thomson 

State Loan & Finance 

Stubnitz Greene 

Symington W ayne 

Textron, Inc. 

Topp Industries 

Tri-Continental 

U. S. & International 

Van Norman Co. 

Victor Products 

Westmoreland Coal 


Canadian Warrants 


Can-Met Explorations 
Canada Oil Lands 
Can. Southern Oils 
Can. Brit. Aluminum 
Canadian Husky Oil 
Consolidated Denison 
Cree Oil of Canada 
Falc onhrid ge Nicke / 
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nancial periodical, said of THE SPECULA- 
TIVE MERITS OF COMMON STOCK WAR- 
RANTS, by Sidney Fried, that “ it throws 
a bright searchlight on a side of investment 
not known, or understood by the average in 
vestor.” and went on to call the study ~ 
the definitive work on this fascinating aspect 
of finance.” 

Common stock warrants have such rewards 
for those who understand them that many 
Wall Street professionals and average invest- 
ors alike have praised THE SPECULATIVE 
MERITS OF COMMON STOCK WAR- 
RANTS, by Sidney Fried, as vitally important 
to anyone interested in capital appreciation 
Proving of real value to all who have given it 
careful reading, this study tells the entire story 
of the common stock warrant—what they are 
—why they are issued—when they may be prof- 
itably bought and sold—the dangers to watch 
for—the opportunities to seek. It has opened 
the door to a field of such potential that an 
investor ignores it only to his own detriment 

In the list given here, and in the many 
additional warrants now coming on the scene, 
there will be many future opportunities. So 
far we have only suggested what is contained 
in the pages of THE SPECULATIVE MER 
ITS OF COMMON STOCK WARRANTS 
It is our opinion that no investor in- 
terested in capital appreciation can 
ignore the potential of the common 


RHM ASSOCIATES, 
Dept. F-152 

220 Fifth Avenue, 

New York 1, N. Y. 
Attached is $2. 
me “The Speculative Merits 


NAME 
STREET 
CITY 
STATE 


Please send 


of Common Stock War- 
rants,” by Sidney Fried, to- 
gether with Supplement. 


stock warrant, and many share our opinion 
that this book is the best possible first step to 
wards taking advantage of this potential 

The cost of the latest expanded edition is 
only $2. Use the coupon today, and receive 
your copy of this book which, in addition to 
presenting the complete picture of the com 
mon stock warrant, contains a full descrip 
tion of all outstanding warrants and describes 
a method by which you can take advantage 
of current opportunities in 
day's market 

Careful reading of this book today, will 
help you take advantage of the many war 
rant opportunities which will almost certain 
ly develop tomorrow. THE SPECULATIVI 
MERITS OF COMMON STOCK WAR 
RANTS, by Sidney Fried, deserves to be read 
by every investor 


warrants in to 


Please fill out coupon belou 
and mail today 


1959 Edition $2.00 


~—— 

















| PAID $24 FOR 
A NEWSPAPER 
AND MADE $3,000 


- By a Wall Street Journal 
Subscriber 


The day I picked up a copy of The Wall 
Journal in a hotel lobby was a 
in my life. I saw right 
would 


tarted 


street 
turning 
away that here was a tool that 
help me earn more money. So I 
reading The Journal regularly 

I was not mistaken. Now I know why 
men of wealth and prestige read The 
Journal. It is part of their secret. It i 
one of the things that helped them get 
where they are. The $24 I spent for a 
year’s subscription to The Journal 
helped me add $3,000 to my income 

This story is typical. The Journal i 
a wonderful aid to men making $750 
to $25,000 a year. To assure speedy de 


point 


livery to you anywhere in the U.S., The 
Journal is printed daily in five cities 
New York, Washington, Chicago, Dalla 
ind San Francisco 

The Wall Street Journal has the largest 
staff of writers on business and finance 
It costs $24 a year, but in order to ac- 
quaint you with The Journal, we make 
this offer: You can get a Trial Subscrip 
tion for 3 months for $7. Just send this 
ad with check for $7. Or tell us to bill you 
Address: The Wall Street Journal, 44 
Broad St., New York 4, N. Y. FM 12-1 











COMMODITY 


st tage 





Analysis via 
Electronic Computer 
6 


\ new approach to pin-point commodity trad 
ing. Send for free copy of results 


- 
MARKET RESEARCH ASSOC. 
108 S$. Los Robles, Pasadena, Col. 








, as 
r= FINTKOTE------> 


Yew 


Manufacturer of the Broadest Line 
of Building Products in America 


THE FLINTKOTE COMPANY 


New York 20, N. ¥ 


quarterly dividends 
have been declared as follows: 


Common Stock’ 
45 cents per share 


$4 Cumulative Preferred Stock 
$1 per share 


$4.50 Series A Convertible Second 
Preferred Stock 
$1.12%% per share 
These dividends are payable Decem- 
ber 15, 1959 to stockholders of 


record at the close of business 
November 20, 1959. 


JAMES E. McCAULEY 
Treasurer 
November 4, 1959 
1 9 5 th consecutive 
ew dividend 


STOCK ANALYSIS 


The Old Cliché 


THE OLD cliche 
market but a market of stocks is al- 


that this is not a stock 


ways brought forth when it becomes 
necessary to explain the anomaly of 
a stalemated stock market on the one 
hand and hectic speculations and 
fabulous gains in a handful of special- 
other It is 


inhibited and most reck- 


ties on the the anomaly 
of the least 
less speculator outperforming even a 
sophisticated investor by such a wide 
that the 


prudence overboard and to get on the 


margin temptation to throw 


bandwagon becomes difficult to resist 
We have gone t 


any number ol 


ough such periods 
times before, and the 
still 


come across my 


resulting scars are visible in 
that 
review It 
that 
quick fortunes in Canadian oils or in 


But the 


Johnny -come-latelys who got 


many 
desk for 
long 


accounts 
wasnt so very 


nimble traders made 


ago 


new uranium ventures 
stuck 
have nothing to show but an unhappy 
memory and a tax los: 


Frankly the incredibly steep ad- 
vances in some present-day favorites 
worry me. In certain instances, as 
American Motors, I 
But there are too 
others where the basis for the 
is as phony as a $3 bill. It is 
that people will get | 


when the bubble bursts 


for example in 
can see the merit 
many 
“tip” 
inevitable 
badly 


1urt 


about the 
future of the electronics industry, nor 


There is no question 
is there any doubt that the space age 
is dawning. However, for the in- 


vestor, and even for the speculator, 


these generally favorable prospects 
do not mean that realities can be ig- 
Some brilliant re- 
search developments have come out 
of backyard that 


hardly warrants a blue chip growth 


nored altogether 
workshops, but 


company appraisal for any loft opera- 


tion assembling electronic compo- 


nents. In this young and unseasoned 
industry it is vitally important to re- 
that it is a market for stocks 
not just a stock market 

Early in New York 
Stock Exchange will be enriched by 
another 
Radio 


best of my 


member 


December the 


the listing of electronics 
Collins 


which to the 


company, Company, 
knowledge 
has never been “bulled” or overpro- 
moted, presumably because of the in- 
lowa- 


nate conservatism of its 


domiciled management Its growth 
that of the 


earningswise it had its 


matches or surpasses 
industry, but 
ups and downs as has to be expected 


Collins 


prominence in the 


enjoys a position of great 


field of electronic 


by HEINZ H. BIEL 


communications 
and navigation 
While much of its 
business is of a 
military or gov- 
ernmental nature, 
it is so well diver- 
sified that no one 
equipment model 

much as 10 rt its 
backlog The 
July 31 


expected to surpass all previous peaks 


accounts for as 
$210-million 


fiscal 


current 


year, ending 1960. is 


wide margin with sales of well 
$150 millior 
ing $5 million. First-quarte: 
Oct. 31, 1959) net 
mated at more than 80c a share. With 
headstart Collins 


$2.50 to $3 a 


by a 
ove! and profits excee i- 
(ended 
income 


was est 


such a favorable 


should show at least 


share in the current year. Now selling 
around 42 in the 
market, the stock 


servatively priced in relation to nea 


over-the-counte! 


seems nore con- 


term realizable profits than a 


great 
electronic issues of far 
The 


Collins’ shares on the 


many inferior 
forthcoming listing of 
NYSE 


be helpful in acquainting the invest 


standing 
should 


ing public with its merits 

Europe's spectacular recovery in the 
past decade, coupled with 
and the 
growth of travel has opened our eyes 


improved 
communications tremendous 
to the many opportunities for profit- 


able 


Formation of a 


investment in Western Europe 
market for 
the leading countries on the European 
continent has accelerated the invest- 
ment interest with the that 
money has poured into 
West Germany, Benelux, France, Italy 
as well as Great Britain 

Although the relative proximity and 


common 


result 
American 


develop- 
ment of Europe makes it the 
logical place for 


the high state of economik 
most 
foreign investment 
we should not overlook the potentiali- 
ties in the more distant and lesse: 
I was most 

Australi: 
during an extended visit last summe1 
This 


as the United States, is not only our 
friend, but 


known parts of the world 
favorably impressed by 


country, on a continent as big 


most genuine its people 


are also very similar in their aspira 

tions and character, even though 

loyally British in their sentiments 
Politically, Australia 


stable, progressive and non-socialistic 


enjoys a 


government which does everything in 


its power to promote economic de- 


velopment and growth and extends 


a warm welcome to foreign capital 
I liked the investment climate 
1959 
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Although large in area Australia | 
is small populationwise with only LESSONS 
about 10 million people but immigra- 
tion (whites only) is now strongly en- 
couraged with good results. Eco- A E 


nomically the former dependence on 
wool is rapidly diminishing as in- OR HOW TO SKYROCKET INVESTMENT PROFITS 
dustrial development, much of it with For the first > a tremendously impor- res Convertible Preferreds, Rights 
tant and valuable new study shows o ls r > & ‘all option cor 
American know-how and capital, is | proven techniques you can use to earn 2 or arrants, Put and Call o 
‘ 5 . > me ae . +4 hows you 
ak ys ore: “ides 3 and 5 times the profit you would ordinarily LESSON zx sh 
making great strides. ' for Leverage Capital 
: expect from any given transaction! Here's a — age apita: a 

Modern capitalism is flourishing | typical example available to you 

; EE ChE Re he : On June 8th, Mr. A, Mr. B and M rac LESSON #5 shows » 
with very active stock exchanges in | invested $1,600 in Studebaker-Packard at erage in Call Option: 
the major cities. So far no Australian 11. On August 18th, they « i at case of the Daring Dis 

? , i A Yet A made 50 proft, B i ) | small amount of cas? 
corporation is listed on any Ameri- C made a whopping 270 n th 
‘ F > — same stock in the same per f LESSON #6 tells yo 
can exchange, but Keith Funston, How? You will find the answer in these 7 Leverage Operations : 
president of the NYSE, who visited | timely, practical LESSONS IN LEVERAGE LESSON #7 teache: 
- all packed into one solid report whose ste; tive Measures vou cat 

Australia in September, issued a | by step guidance and actu istor self anninet leas even 


show vou exactly how to mu \ " { 
cordial invitation which may be ac- | and invest with minin Sit _ Ever trader. eve 
rent of the stoc m ket owe 
cepted in the not too distant future LESSON #1 tells yo , — to read LESSONS IN LEVER 
after SEC and other hurdles have apital Is; nly $3, is sold on a money t 
LESSON #2 teache: tt ng SS ee 
Power of a Borrowed la i how vou ~ ailable o =e 
Two Australian companies have | a profits \ CO} mies rm 
no » ' 
> . . - . . _— — " Be ou rs check these ext 
issued American Depository Receipts | tESson #3 teaches th hick making ideas and thet 
(ADRs) to facilitate American in- for Successful Leverage Profits, how prox fund if you don 
y erly applied leverage iild tur mar thousands 
vestment in their shares. One is from Common Stocks t 
Ampol Petroleum, Ltd., a fast grow- 
ing distributor (not producer) of oil 


products in Australia with an ad- 
mirable record of rising profits and 
dividends. The other is Stanhill Con- HOW T0 TAKE 
soliduted Ltd., an ably and aggres- 
sively managed company, whose 
manifold interests include participa- 


tion in fields which are basic for a ® 
young and not yet fully developed T0 MAKE MONEY in stocks 
country, such as real estate (hotels, under $5 
office buildings and residential de- 
velopment), a chain of some 100 retail 
stores, an industrial finance company, 
a very modern textile mill in New 
Zealand, etc. With its diversified in- 
terests Stanhill provides an oppor- See for yourself how large profits may be 
tunity to share in the general de- FREE REPORTS: reaped from a small investment in_ these 
velopment of the country : : 2 LOW-PRICED “hidden-value stocks.” The 

recommendations you receive are impartial. We are not an investment dealer or 


; broker, and no salesman will call. To receive free SSR Reports for one month, 
have a fairly good market in the U.S just mail this ad—or postcard—together with your name and address to 


are: SELECTED SECURITIES RESEARCH, INC., DEPT. F-8!, SEAFORD, NW. Y. 

Mount Isa Mines Ltd., one of the 
world’s great mining properties 
(largely copper), whose new refinery 
began operations a few months ago. 


American Smelting & Refining Co. UNITED 


has a 53.9°) interest in this company. 


Broken Hill Pty. Co. Ltd., Aus- CARBON 


tralia’s largest industrial enterprise, 


is an integrated steel company sup- | COMPANY 


plying most of Australia’s steel re- | 
quirements. With a paid-up capital HOUSTON, 

of £A53 million (A=Australian ster- TEXAS this day declared a quarterly 
dividend of 25 cents per share 


. 
e 
. 
. 
° 
* 
. 
° 
e 
. 
. 
pry cloner AP ypestetabendinge dccingr enero DIVIDEND NOTICE * on the Common Stock, pas 
. 
. 


been overcome 


ay niy by 
TORS INTELLIGENCE 
\ i€ mnt N 





Now you can get revealing reports giving expert analysis and opinion on 
investment bargains in little-known stocks. These are stocks of HIGH 
GRADE companies that are well managed, have good earnings prospects 
yet are overlooked by the average investor. We specialize { 

of these stocks selling under $5. 


Other Australian companies which 











MERICAN 
~~ nn 


CORPORATION 


DIVIDEND 
NOTICE 


The Board of Directors has 











of Australia’s economy, towers in size ‘. able January 4, 1960. to 


shareholders of record 
December 11, 1959, and a 
regular quarterly dividend of 
37% cents on the $25 par 
value Cumulative Preferred 
Stock, payable February 1, 
1960, to shareholders of 
record January 8, 1960 

J. H. ASMANN 


Vice Presiden 


November 5, 19 & Treasurer 


over the country’s other corporations. 
The fact that BHP has 53,000 share- 
holders is proof that “people's capital- 
ism” is not confined to the U.S. 

It should be pointed out that Aus- 
tralian stocks are not “cheap” sta- 
tistically. But the long-range in- 
vestor, wanting to participate in the 
growth of a young, prospering coun- 
try, should be pleased with the results. | 
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FREE: Charteraft | DOGS 
Point and Figure Report by J. DONALD GOODWIN 


Highlighting the Bank Stocks 


on 300 A-S-E Stocks 


New York, N. ¥ At last you can profit full , ec 
from unuseal opportunities is fast moving time to consider the purchase of bank 1958. Recently, the 
American Stock Exchange stocks. Because stocks. Indications are that money annual dividend 
many of these offer outstanding vehicles for J x . 
capital gain, the noted CHARTCRAFT organ rates will remain firm for awhile, and was raised to 
zation has initiated a unique new service whict < —_ l = . 1] “. e ’ 
Se cian Aakitaieie Wea ase Gavines as a result, bank earnings should $4.40, and a year- 
iv latest Report without charge and rnake favorable reading during the end extra of 60c 
nhedged recommendations on eact 


to buw or sell short, price months ahead was declared. In 


I THINK the present is an excellent ing 25c extra) in 


s protection 


There are many good bank stocks addition, a 2-for- 
oe By an Re Bee throughout the country, with the most 1 stock split was proposed 
plus 5 other selected stocks active markets being maintained in tally, a dividend has been paid eac! 
a ao te cll gg eyo Peace the big city banks. Space does not year since 1867, over 90 years 
wre cane ciemenall canenaadl _— permit an all-inclusive list. Accord- Finances are in excellent condition 
mminent stock move ( ingly, I submit below, data on some with a book value per share of $94.01 
of this remarkable 


Prt : : . of the issues in this field that appea: which includes loan reserve 
7 or services devote to Pe] 


‘'S atte 
rite especially attractive to me. income tax at 52 Capitalizatior 
CHARTCRAFT, Dept. F-11 First, I might say that I am pleased consists of 479,375 shares of commor 
(Division of BUSINESS REPORTS, Jn that Broad Street Trust, recom- stock. The 


ne company Is very well 
1 West Avenue Larchmont, N. Y. mended 


here in the November 1 managed, and appears attractive fo 











issue, has acted so well, advancing 5 income and capital appreciation 
points to a current price of 51. The Mercantile Trust Co. of St. Louis 
EARN | YAY stock still looks attractive around this was incorporated in 1929. Earnings 
( level, and I continue to regard it very since 1953 have risen from $4.29 pe 
MORE ANNUAL RETURN favorably for income and_ gradual share to $5.53 per share in 1958. Divi- 
We suggest Class “A'’ stock of aggressive appreciation. Also, it seems to me  dends during this period increased 
1942. Cur ler hak TT oct Chane wr that due to the company’s fine per- from $2.40 per share to $3 per share 
ALBERT J. CAPLAN & CO. formance in the past, plus the fact which is the present annual rate 
Boston '& Pitta. Btock Bachanges (Associates) that its capitalization is small, Broad There are 907,500 shares outstanding 
1516 Locust St., Philadelphia 2, Pa. Street would appear to be a candidate and at the end of 1958, book value per 
for merger with one of the large share amounted to $62.46 Price 
Philadelphia banks range since 1954, 80-48 “urrent 

The Chase Manhattan Bank of New price, 80, where the yield is 3 

York had total deposits of $7.3 bil- Seattle First National Bank (Seat- 
BULL MARKET lion at the end of 1958 vs. $6.8 billion tle, Wash.) dates back, through mer- 
in 1957. Cash and U.S. government gers, to 1870 when it was originally 
securities amounted to $3.3 billion or incorporated as the Dexter Horton 


IN SOYBEANS approximately 50°, of total deposits Co. The area 


served is one of the 
The total par value of outstanding fastest growing sections in the U.S 
stock was $163,625,000, or 13,090,000 having produced a gain of $175.8 mil- 





A major bull market in soy- 


beans, one reminiscent of the big shares of stock at $12.50 par value lion in deposits since 1952, with a 

bull markets of f pr years, , ‘ poo. 

tog a be taking shape. ” Book value amounted to $48.24 per total of $882.4 million at the end of 
Large profits should be made by share 1958. Book value per share likewise 

those who get in during the early E se } , ao . © 1955 conned é : th é . i 

stages of the bull move and keep aarnings Mave increase since Ido. increased during lis period, hav- 


— of the situation as it de- from $3.52 a share to $4.25 a share in ing risen from $29.12 to $35.41 per 
veiops 


If you are interested in this un- 1958 During this pel iod, dividends share Earnings are in the neighbor- 
usual profit opportunity—one that rose from $1.65 a share to the current hood of $3 pet share Capitalization 
could easily give you a substan- : “ 


tial profit on a $560 investment annual rate of $2.40 a share, where the consists of 2,000,000 shares of com- 
send today for our latest soybean . 
situation appraisal yield is around 4 on the present mon stock. The current annual divi- 

(In addition to this situation price of the stock, 61. Price range dend of $1.50 affords a return of 3.2 
appraisal vou will receive a two- ae - a “ 
week complimentary subscrip since 1955, 61-43 on its present price of aro ind 48 
tion to our commodity rv > . ” . , ’ 
which is in its twenty-first year Fidelity-Philadelphia Trust, rec- The Valley National Bank of 
and one of the most widely read ommended in this column quite a few Phoenix's charter dates back to 1883 
commodity advisory services.) ‘ * 

years ago, has done wonderfully The area served is growing rapidly, as 

i a ¢ . = 


The Keltner Statistical Service well, having advanced in price from deposits have increased importantly 
1004 Baltimore Ave., Dept. F-9 a low of 63 in 1952 to a recent price since 1952, having risen from $305.1 
Kansas City 5, Mo of around 103. During this period, million to $500.3 million at the end of 

iii tes OA tiem duet ahinh eiteed tim earnings have risen from $5.36 a share 1958. Earnings during this period have 
appraisal on soybeans. I understand ! his to $7.51 a share through 1958. For the almost doubled and are currently 


appraisal will be airmailed to me by te « e P rT * 

turn mail—also that your regular market first six months of this year, earnings around $3 per share. The $1 annual 
letter for the next two weeks will be aa ae " 

sent to me when issued were $4.22 per share, indicating a cash dividend was supplemented by 
figure well in excess of $8 per share 3% in stock last May. There are about 
for the full year. Dividends during 1,680,000 shares outstanding. This 
ADDRESS these years were $3.10 in 1952; $3.10 ought to be a good stock for capital ap- 
in 1953: $3.60 in 1954: $4 in 1955: $4 preciation on a long-term basis. Cur- 
in 1956; $4 in 1957 and $4.25 (includ- rent price, around 52 


NAME 


CITY & STATE 
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_____ WHAT ABOUT STOCKS NOW FOR 1960 


Providence, | R. | 1.  -f TILLMAN MAN SURVEY PROJECT December 1, 1959 


MASSIVE PRICE SWINGS Ge ALTRI | tu a 
or 4 “BABY” BULL MARKETS 0 2 oraz 


LOW -PRICED STOCKS 


ON FAST PIVOTS irut‘tnein pocners. {s"uhsune 2m conn 





$14 a Common Share. 


| ' ; : . Yield about 6% 
you CAN HIT A . THAT PROMISED 2. “KING” OF THE SMALI 
{ 


MONEY BULLSEYE TO “DOUBLE” THEIR COST TO YOU 


AR FIELD ... ' 


t s well known t 
y i just the same r elec y 
AND READY Tt 30 
inal \ " ‘ t ‘ ) stock Buying price to be sent at once 
t t s an et re on receipt of book order. 
WHAT GOOD IS A | weeutea acing arp fats. | TILMAN “price Wighest eine 3, ONE OUT OF 5,000 . 


es SAID BUY 3 10/2 bees when the one mining 
STOCK SELECTION || "i i"bie 2s yarn whic | AmPisgor a TRL Tet | Sette 
IF IT DOES i In n ‘is | er : ‘in a ee ast =", ™ 472 83 35.8 pont renner “Mo tors aise mt price 
NO BETTER THAN THE vy hocose Pitny Si 96.2 *} ¥ =< 2 th = ott ert ders _ BUY with 
_ AVERAGES? SELECTIONS WHICH Texa a inst. 752 17 , About $19 Per Share! 
ROSE 100 POINTS | ek” 2 1 te arte gen 
Ye o a must ‘ . rar Tillmen's $2.00 Ferecest Book, and 


aaa one fitable 





19 ye Gd is selling for one 


s —_ 743.7 7429 5 686.6 ten shores each of these three low- 
: priced stocks for PROFIT 


omnts ! Here 


2 a a Bs te “FAMOUS FORECAST METHOD GIVES YOU A 1960 
wssaw"siecte | CEILING FOR STOCKS | ep seuss apes) 


Low High Points 
385.4 488.0 102.4 
50.6 205.0 154.2 
61.2 176.0 114.6 
97.6 216.0 118.2 
188.¢ 410.2 22.2 


split 


YOU MUST BE a. 
“IN” STOCKS OF t ‘ mc gn witheut deley at - 
FLOURISHING | } ri Of | eoleslated prices: because the year 


INDUSTRIES | 8 Get our Bulletin with this offer 
Th Re MEDIATE ADVE E CURRENT ADVICE 


AVAILABLE 


reservation for Name 
Carroll Tillman's 1960 Fore- 
cast Book at regular $2.00 rate. Street 
It will contain nares and final 
December buy ces for the 3 City “Mate 
low-priced stock By making — 
remittance and reservation now 1 
vou get the Bulietin immediate- TILLMAN Survey 
ly with Current Advice—and, OUR 37TH YEAR SERVING INVESTORS 
of course. the Forecast Book at 85 Westminster St., Providence, R. | 
Christmas time. Serving Investors Since 1923 


FORBES, DECEMBER 1, 1959 13 











WARNING !! 


From J. K. Lasser Tax Institute 


ON ENTERTAINMENT AND 
TRAVEL DEDUCTIONS 


Treasury crack down on expense de- 
ductions to be intensified. Revenue 
agents must justify not the deductions 
they disallow, but the deductions they 
let you have. You must keep detailed 
records, whether you account to your 
company or to the Government. You 
must state on your return—and be 
prepared to give the Treasury detailed 

yroof—that expense reimbursements 
ave not given you any income. Credit 
card accounts alone will not help you 
get over this hurdle. 


HERE'S WHAT YOU NEED 


J. K. Lasser’s Tax Aid 
Record and Appointment Book 


Executives have found it to be the per- 
fect answer. It meets every treasury 
requirement as a record of expenses 
Not only that, but it increases your 
legitimate deductions by listing many 
you often overlook and by also giving 
you the latest information on what en- 
ertainment, travel and related expenses 
are deductible and how to get the maxi- 
mum deductions through proper plans 
with your company. 


Guarantee me copy (we are sold out 
every year) by sending only $5.95 to 


BUSINESS REPORTS, INC. 
DEPT. F-12 LARCHMONT, N. Y. 











IS NOW THE TIME? 
TO SPECULATE: 


IN WARRANTS? 


A well-timed.speculation in warrants } 
at very low prices can offer you big = 
profits — even a small fortune — in a / 
short time. Here are two examples of 
‘leverage’ gains offered by warrants 
while $100 in Tri-Continental’s stock 
was growing to $1,623 in 48 months, 
$100 in Tri-Continental's warrants grew 
to $17,200 — or 10.6 times as much 
And while $100 in Hoffman Electronics 
stock was growing to $2,267 in 24 
months, $100 in etinen Electronics 
waerrants grew to $50,000—or 22.1 
times as much. As you can see, $100 ir 
warrants (especially at low prices) car 
do the work of $1000 or even $2000 ir 
growth stocks. Certain warrants are 
still low-priced now. And our Editors 
in a new Special Report select for 
you: “Eight Growth Warrants That 
Can Make You Big ‘Leverage’ Profits”. © 
A copy of this new Warrant Report is j 
yours as a special bonus now when you § 
send just $1 (new readers only) to try our 
unique advisory service ‘The Growth © 
Stock Letter’ for the next two weeks 
Mail this ad with your name and address 
and $1 today. Send to Dept. F-42 


DANFORTH-EPPLY 
CORPORATION 
— Investment Advisors — : 
WELLESLEY HILLS 81, MASS. ~ 
ee WAG 








TECHNICAL PERSPECTIVE 


by JOHN W. SCHULZ 


Small Charts—Big Potentials 


NEw FACES in corporate control situ- 
ations usually raise expectations of 
profitable new developments and hopes 
of higher prices. Interest sharpens 
when it becomes apparent that a group 
of “outsiders” has bought a large block 
of stock in the open market and then 
seeks representation on the company’s 
board of directors 

A new situation of this kind seems 
to have arisen. Press reports have 
stated that A.M. Sonnabend of Boston 
and a group of associates have acquired 
in the open market a block of over 
700,000 shares, or some 15%, of the 
currently outstanding common stock 
of Alleghany Corp. (about 13-14). 


Sonnabend some years ago acquired 


| control of, and has since successfully 


rehabilitated, the former Childs Co. 
(restaurants), which is now the Hotel 
Corporation of America. He is a 


director of Studebaker-Packard. 


Alleghany, an investment company, 
owns a large block of Investors Di- 
versified Services, 'nc., a company 
that manages some $3-billion worth 
of mutual fund investment portfolios 
and distributes shares of several funds. 
Alleghany also has effective control of 
the New York Central Railroad 
through ownership of a 15% stock in- 
terest, and holds certain other assets 
of value and potential interest. Its 
total holdings are estimated at some 
$160 million, so you can see that con- 
trol of Alleghany, even at a price of 
nearly $10 million (and perhaps even- 
tually more), can be a worthwhile 
proposition. 

The stock purchases of Sonnabend 
and associates, by reducing the float- 
ing supply of the 


common, presum- 


ably have brought 
about a_supply- 
demand situation 
whose measure- 
ment on a Point 
& Figure’ chart 
should be unusu- 
ally significant. 

The chart cov- 
ers price developments since 1954, and 
the trading range at 11-13 during the 
period of March-September this yea 
shows up quite clearly. This range 
was completed as the equivalent of a 
reversal base in early October when 
the price rose to 14, not long before 
the reports of Sonnabend’s purchases 
appeared in the press. It may be con- 
jectured that his block was assembled 
largely during the course of this trad- 
ing range. Now, using P&F technique, 
you can get an idea of the potential 
carrying power of any further uptrend 
that may materialize from the new 
supply-demand relationship by meas- 
uring the trading range. It spans six 
columns of price reversals (not count- 
ing the end column in which the 
“breakout” to 14 occurred) so that a 
target at 18 can be projected from the 
$12 level, which has an unbroken row 
of entries and marks the approximate 
average value of the trading range 
I should consider this an intermediate- 
trend target. 

You can also have reference to 
price action. If you look 
closely, you will see that the devel- 
opment from the 1955 high at 11 to 
the 1957 low at 4 and back up to 11 
in January 1959 is, in fact, a typical 


earlier 


*Mr. Schulz is a partner in Wolfe & Co 
member of the New York Stock Exchange 
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| DOW THEORY LETTERS, 
by Richard Russell 


Read by professionals and serious investors 
throughout the world. Send for brochure explain- 
ing the Dow Theory, reprints of the author's 
four recent articles in BA "S, and a one- 
month trial subscription (4 issues), $1.00. 
($40.00 y, Air d.) 


Dept. F, 125 East 93rd Street, M. Y. C. 28 
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reversal base. Measure this base on 
the $9 level, and its nine columns of 
price reversals will permit you to 
place a target at 18. But, I think it 
is permissible to extend the measure- 
ment back to include 1954's action on 
the $9 line, and to place another tar- 
get at 22. (Still earlier action, not 
shown, would permit placement of 
another, higher target.) 

I should conclude from this chart 
that the technical (supply-demand) 
situation now can permit further de- 
mand to carry the stock to around 18, 
probably over the intermediate term, 
and possibly to the lower 20s there- 
afte: It should go without saying 
that this is a speculative situation, but 
for the time being risks may be lim- 
ited by demand that could be ex- 
pected in the 
(11-13) 

As another example of the fact that, 
in P&F work, small charts can be as 
useful as big, impressive bar charts 


recent base area 


that follow the calendar, I reproduce 
also a chart of American Broadcast- 
ing-Paramount (ABP, about 31-32) 
on which price action is plotted in 
reversals of at least three points. The 
stock has been recommended re- 
cently as a promising speculation by 
various sources, both on technical and 
fundamental grounds. As you can 
see, the entire price development 
since the 1955 highs at 33 looks like 
a long-term reversal base that would 
be completed by a rally to 34. At and 
above 30, the whole scructure covers 
16 columns to date (excluding the 
last one). This would give you a 
long-term target quite far up be- 
cause, as a rule of thumb, each col- 
umn counts for three vertical points 
when you take lateral measurements 
on a three-point reversal chart. I 
think, however, there is no need now 
to project so far-reaching a target: 
I should want to see some corrobora- 
tive technical evidence from future 
price action before I take it seriously 

For the present, there should be 
enough technical usefulness in the 
26-30) which was in 
effect from April of this year until its 
completion as a base structure by the 
October rally to 33 
its six columns (times three) on the 


27 level vields a target at 45 


tl ading range 


Measurement of 


It seems to me that, technically 
speaking, only supply in the area of 
the 1955 double top (33) stands in 
the way of a possibly volatile rally 
into open chart space. Pending a 


rally to 34 or higher {i would 


anticipate some further sidewise 
movements and would assume that 
near-term reactions shoud be cush- 
ioned by demand that could be ex- 
pected in the upper part of the 26-30 
trading range 
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Let $12 show you... 


WHY OVER 2,000 INVESTORS 
A MONTH ARE BECOMING 
FINANCIAL WORLD SUBSCRIBERS! 


For more profitable results’ Yes. To get more and better service for the money? Yes, again. But 


above all, the big reason is to get investment facts and guidance that are always realistic and 
help the investor succeed and stay successful in this and every sort of market 
In the turbulent market of the recent past, the present. and the foreseeable months ahead. « 
growing host of busy investors are discovering how well FINANCIAL WORLD and ite Added 
Serviees uncover the real opportunities amid multiplying pitfalls, Right now, when vou need 


help most. what better time to make the same discovers and with’ + risking @ sing 


le penny! 
Te acquaint you with the enique investment aid that FINAN 


Services and Advice Privileges gives subscribers. we have 


typical FINANG TAL WORLD studies for vou 
QUALITY GROWTH STOCKS AT BARGAIN PRICES.-In the rev ot market » good grade 


stocks have dropped as much as a third from their highs althoug the growtl 

potentials remal: tact. A group of the best of such issues is analyzed in this study 

HIGH GRADE PREFERREDS FOR INCOME, SAFETY AND CAPITAL GAINS—For the investo 

seeking higher income c« bined with safety, this study presents a diversified group of 

olid preferred stocks that vield over 5 and offer significant capital gains prospects 

SOUND BONDS FOR CAPITAL GAINS The current market offers investors some 
t 


»pportunities ir ound bonds at discounts of 25 to 30 points. This FINANCIAI 
study examines a group of such bonds that promises significant profits while 
enerous yields 


WORLD and ite Added 


set ie copies of these timely 


WORLD 


providing 


IN ADDITION te the above studies, your $12 brings you 


'6 WEEKLY ISSUES OF FINANCIAL WORLD packed with specific ideas on making money 
in the stock market, news of exactly what's happening and why in the world of stocks, bonds 
and business. (Newsstand cost alone is $13 without extra services 

giving basic financial facts on nearly 2.000 


6 MONTHLY ISSUES of “Independent Appraisals 
LD's ratings for income and profit 


stocks——PLUS FINANCIAL WOR 


Simular guides cost wf 
to § 


ADVICE-BY-MAIL as often as 4 times a month on any 
purchased alone at any price 


CURRENT INVESTOR'S MANUAI The 45th edition of the 404-page “Stock FPactograph 
Manual containing over 50.000 essential facts, indexed for quick reference, that help you spot 
the good and bad points of more than 1800 stocks. (Sells separately at $5 


security that interests you. (Canwol be 


Here is an unsolicited comment from a current FINANCIAL WORLD sabsecriber 
“The very substantial growth of my portfolic since 1939 is lergely due te following sw 


tions in your megozine, your other books and your Advice Depertment.’'—J P.. Texes 


Join the more than 67.000 shrewd investors whe say you can't bay a more complete and reliable 


kit” of investment tools for «o litthe meones and thes prove it by renewing their subscrip 


tions sear alter vear 


FREE—IF YOU ACT NOW! 


You will receive with your subscription a copy of “HOW TO INVEST PROFITABLY IN ANY 
KIND OF MARKET 2-page book on the hasie principles of successfal investment. Includes 
chapters on Planning a Portfolio © How to Read Market Action © Steck Selections © What 
te Look for in Mutual Funds © Investment Timing plus W other chapters 


IF you are not now a FINANCIAL WORLD subscriber. return this ad with vour name and 


address, and your payment for $12 of $20 for a full vear for ALL of the above regular 


and extra services and remember the risk i« all ours. If, within 30 dave, vou are net 
completely satisfied, sour payment of $12 ef £20 will be gladly returned in fall 


x7 YEARS OF SERVICE TO INT ESTORS 


FINANCIAL WORLD 


Dept. FB-121—17 Battery Place, New York 4, W. Y. 











NEXT ISSUE: 
CORPORATE ENTROUER For General Tire . Y isin oppor 


tunity is as elastic ts pring traditional | 1 Tha nor Genera 


has proved that suc! t rsior ays handsomely indeed 


Avenue, New York 11, N.Y 
Forees for the period checked 
] 2 Years $12.00 


ttance of $ 
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PLEASE PRINT) 
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i es, 


Free booklet-prospectus describes 


The Fully 
Administered 
Fund 


of GROUP SECURITIES, INC. 

A mutual fund investing in bonds, 
preferred and quality common 
stocks, “balanced’’ in accordance 
with the judgment of professional 
management. Mail this ad. 


GRRE Races 


OO 


DISTRIBUTORS GROUP, INC. 
63 Wall Street, New York 5, N.Y. 








REWRY 


A quarterly dividend of forty (40) 
cents per share for the fourth quarter 
of 1959 has been declared on the com- 
mon stock, payable December 10, 
1959 to stockholders of record at the 
close of business on November 24, 1959 


Drewrys Limited U. S. A. inc. 
South Bend, indiene 
T. E. JEANNERET, 


Secretary and Treasurer 











there is only 
ONE mutual 


investment fund 
named 


oil ‘on a. 
“ENERGY 
FUND 


INCORPORATED 


IT IS THE ONLY FUND CONCENTRATING 
IN THE ENERGY FIELD THAT IS OFFERED 
WITH NO COMMISSION OR SELLING 
CHARGE OF ANY KIND. Shares are 
offered at net asset value. There is a 
1% redemption charge 


Energy Fund is a mutual fund investing 
for growth possibilities in electronics; 
high energy fuels; missiles and other 
space uses for energy; atomic energy; 
oil and gas; electric and gas utilities 
and other activities related to the 
energy fields. 


SEND FOR FREE PROSPECTUS 
Write Department F 


Distributor 
RALPH £. SAMUEL & C9. 
Members N. Y. Stock Exchange 
2 Broadway, N. Y. 4, N. Y. 
Tei. Digby 4-5300 





THE-FUNDS 


Management Companies: 


GOING PUBLIC 


| THE men who started to manage and 


sponsor mutual funds a generation 
ago organized themselves into part- 
nerships or private companies. In re- 
cent years these elder statesmen of 
the fund business have been con- 
cerned with three related problems: 
1) How could they get part of the 
mounting profits out as capital gain 
rather than as taxable income? 2) If 
they or their executors should have 
to sell their interest in a hurry, how 
could it best be done? 3) If it 
was done, how could they keep 
control? 

The solution to ali three: divide the 
stock into voting and non-voting 
shares, and sell some of the non- 
voting to the public. The phenomenal 
success of Investors Diversified Ser- 
vices, one of the first management 
companies to “go public,” has made 
investors eager to buy, and the funds- 
men have been able to capitalize their 
intangible skills handsomely. 

Many of the biggest management 


companies have now sold shares pub- 


licly. Last month Vance, Sanders, 
which sponsors five funds with total 
assets around $2.2 billion, registered 
shares with the SEC, an indispensable 
preliminary to offering them to the 


public. 


At the same time, shareholders of 
yet another management company, 
Distributors Group, which runs the 
$165-million Group Securities, split 
their shares into voting and non- 
voting. Explains Distributors’ Presi- 
dent Herbert Anderson. “We feel we 
have a responsibility to provide for 
continuity, not only for shareholders 
of the funds, but also for the person- 
nel we are training and developing.” 

. * . 

Of the larger managements that 
have not gone public, a few remain 
fairly set against letting in the public 
Hugh Bullock of the $550-million 
Calvin Bullock group says it “never 
crossed our minds.” William Parker 
of the $415-million Parker Corpora- 
tion group says he has “definitely no 
present intention.” Edward Johnson 
of the $470-million Fidelity Group 
claims “no plans for now—of course 
we've considered it.” 

The $1-billion Wellington group 
and $600-million Lord, Abbett group 
(Affiliated Fund) seem less decided 
A Wellington spokesman says: “It's 
been discussed but nothing is con- 
templated at the moment.” Albert 
Hughes, executive vice president of 





W<eystone 


INCOME FUND 


A Mutual Investment Fund which seeks 
HIGH CURRENT INCOME from se- 
lected Stocks and Bonds without undue 
risk to capital. 

For FREE descriptive Pro- 
spectus, mail this ad with your name 
and address to Dept. G-8 

THE KEYSTONE COMPANY 
50 Congress Street, Boston 9, Mass. 








T. ROWE PRICE 
GROWTH STOCK FUND, INC. 
* 


OBJECTIVE: Possible long term 
growth of principal and income. 
OFFERING PRICE: Net asset value. 


There is no sales load or com- 
mission. 


REDEMPTION PRICE: Net asset 


value less 1°%,. 


Prospectus on request 
Dept. B 
10 Light Street Baltimore 2, Md. 











PHELPS DODGE 
CORPORATION 


The Board of Directors has 
declared a fourth-quarter divi- 
dend of Seventy-five Cents (75¢) 
per share on the capital stock 
of this Corporation, payable 
December 10, 1952 to stock- 
holders of record November 18, 
1959, making total dividends de- 
clared in 1959 of Three Dollars 
($3.00) per $12.50 par value share. 

M. W. URQUHART, 
Treasurer. 


November 5, 1959 








The Board of Directors of 


CONSOLIDATION 
COAL 
COMPANY 


at a meeting held today, declared a quar- 
terly dividend of 35 cents per share on 
the Common Stock of the Company, pay- 
able on December 11, 1959, to sharehoid- 
ers of record at the close of business on 
November 27, 1959. Checks will be mailed 

OHN CORCORAN, 

ice-President & Secretary 
November 16, 1959. 








avo POINT & FIGURE CHARTS 


 ; 490 stocks charted short & 

: long-term + all analyzed 
a 5 © complete continuous chart 

ser vice - inquire about our 
heal uctory oer DEPT. F-3 
8 VALUE | 5 


BOX 1 WALL ST. STA, WY.C. 
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Lord, Abbett, said: 
moment.” 


“Nothing at the 


Sales Strategy: 
SHUFFLING PAPER 


Few sales points in mutual fund pro- 
motion are so dear to the salesman’s 
heart—but so meaningless to the share 
buyer—as a low price per share. Logi- 
cal or not, most investors would rather 
have 100 shares of a stock at $10 pe: 
share 10 another at 
$100. Thus, out of 187 leading mutual 
funds, 170 had a recent price of less 
than $20 a share. 

Theory vs. Fact. In a rising market, 
therefore, fund managers have to re- 
sort to periodic stock splits to keep 
share prices low and sales appeal high 
It is strictly a matter of arithmetic 
The managers simply decide to di- 
vide 


than shares of 


their portfolio into more slices 
In theory, of course, that’s what hap- 
pens in all stock splits. But in actual 
fact, shares of industrial stocks listed 
on the Big Board have at least a 
chance to increase in value on news of 
a split in the emotional climate of an 
auction market. But since shares of 
a true open-end fund will not sell at 
more than net asset value 
splitting them cannot help or hinder 
their market price. 

Nevertheless, funds keep a 
sharp eye on their price share 
The only notable exceptions are those 
relatively few funds which have 
only a small sales charge or none 
at all. 

But up in Boston, Charles F. Eaton, 
managing the two big Eaton & Howard 
funds, is all for splits. “True, it’s only 
a matter of arithmetic,” says he, “but 
people like them. If we can please with- 
out lowering our standards, why not?” 


—or less 


most 
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MY SMARTEST 
INVESTMENT OF ALL 
WAS THE 5 BUCKS 


From a Barron’s reader 


Like many o*her men, I 
investor—who too often 
saw a Barron's ad in the paper 
sense. So I sent in my $5 for 
scription 

I remember the first issue I got 
made me change my mind 
was going to buy 

Since then, every 
given me information 


was a 


missed 


hit-or-miss 
One day I 
and it made 
a@ trial sub- 


because it 
about a stock I 


issue of Barron's has 
on industries and on a 
number of companies. Barron's tells me how 
they are doing and where are going 
the kind of information got to have to 
pick good investments in ‘ of lemons 
That's how Barron's has helped me increase 
my capital. You can't read it without becor 
ing a better judge of investn 
And my smartest investment of all was the 
five bucks I paid for Barron's 


ents 
itseif 


other business or 
ons. It is writter 

n mind about 

affiliated w 


Jones’ vast, s 


for yourself how i 
n the eventful 
for $5. Just tear 
y with your check f{ 
Address: Barron's 
15, Mass. 


eks 





Just Published . . . Now Available 
THE 


COMMODEX 
SYSTEM 


Of Automatic Trading 


In Commodity Futures 
By Edward B. Gotthelf 


Llewellyn Watts Jr., President 
New York Mercantile Exchange 


The COMMODEX SYSTEM explains commodity 
futures in simple terms 
wholly concept of 
toctors in the morkets 
of index numbers you 
culote of obtein in a daily service. COM 
MODEX enables you to recognize trends at a 
glonce ond follow them for 
No ore needed. Automatic 
tect capital and profits 

COMMODEX also shows how 
ond estimote capitol 
spreads, tax saving devices and how to de 
velop a balanced portfolio. If hold 
© position in metols 


and introduces oa 
Technical 
ore reduced to a poir 


which can easily cal 


new trading 


moximum profit 


charts stops pro 


to minimize risk 
needs i explains 
you row 
groins ofton egg 
¢ world commodities or hope to 
these fost m 


MODEX 


trade in 
COM 


oving 
Send tor 


markets you 
detoils 


need 
today 


COMMODEX 


90 West Broadway, New York 7, BArciay 7-6730 
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CIGARETTES 


DIVIDEND N 


Dividend of $1.75 per shore on 
January, 1960 
cember 18, 1959, to 
December 2, 1959. A regulor quarterly 
pius on extro dividend of 20¢€ per shore 


stockholders of 


1959, to stockholders of 
1959. Checks w 


New York, November 18 


record at the 
ll be mailed 
1959 


the Preferred Stock of P 
Company, which otherwise would be payable on the first business doy in 
by way of anticipation hos been declared poyoble De 
record at the 


Stock of P. Lorillard Company have been declared payable December 18 


yraniy 


AMERICA’S FIRST TOBACCO MERCHANTS © ESTABLISHED 1708 


ij | 


OTICE 


Lorillard 


close of business 
dividend of $.50 per shore 
, on the outstanding Common 


lose of business December 2 


G. O. DAVIES, 


Treasurer 





OLD GOLD STRAIGHTS 
Regular 
Crush-Proof Box 

OLD GOLD FILTERS 
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Now Ready! 
“FORBES GUIDE 10 COMMON STOCK PROFITS” 





Fearurinc tHE 60 Best Stocks ror ‘60 





10 SPECULATIVE LOW-PRICED 


Many of the most dynamic profit opportuni 
ties in 1959 were in low-priced stocks. Now the 
skilled security analysts of the Investors Advi 
sory Institute—a Forbes subsidiary—hove se 
lected in this section a group of low-priced 
stocks —stocks that help you buy big profit po 
tentiols with small amounts of capital. The 
right low-priced stocks do belong in your port 
folio, and we believe these are the right low 
priced stocks for appreciation and profits in 60 


10 YOUNG GROWTH 


The best way to build your family fortune 
today is to invest in “young growth stocks 
The IBM's, General Electrics, du Ponts of the 
future are in cperation now—the companies 
with young ideas, who are plowing profits 
back into research, expansion, acquisitions 
merchandising. The big money-making oppor 
tunities of today and tomorrow are in young 
yrowth stocks—you'll find the best ones singled 
out in the new “Forbes Guide to Common Stock 
Profits 


12 SENIOR GROWTH 


Senior growth stocks combine the sound 
fundamentals” of a ‘blue chip’ with ao rec 
ord of expansion which is reflected in mounting 

les, earnings and dividends. These stocks 
should give you huge capital gain opportuni 
ties in the years aheod as they continue to pour 
money into research, new products and man 
agement teams. This new Forbes guide shows 
you those which give you the most for your 
money in earnings, assets, management and 
growth 


7 HIGH YIELD 


While o high yield sounds oftractive, it can 
also be a danger signal—high yield alone does 
not mean a sound investment 1Al's experi 
enced anaylsts, who selected all 60 stocks in 
this big new manual, hand-pick these top se 
curities which not only produce good income 
but give you a shot at capital appreciation in 
the bargain 


6 OVER-THE-COUNTER 


The rich and varied Over-The-Counter market 
is usually overlooked by ali but the profes 
sionals—yet 90% of the big-name stocks now 
traded on the Big Board were once traded over 
the counter where they could have been bought 
for ao fraction of what they are worth today 


This new Forbes Guide to Common Stock 
Profits’ selects some ‘ground-floor’ companies 
which should graduate to the Big Boord and 
become the giants of the future 


3 CANADIAN STOCKS 


With so little information readily available, 
with much less control over speculative selling 

how do you uncover the interesting Canadian 
stocks that can easily become the IBM's, Gen 
eral Motors, AT&T's, Standard Oils of the fu 
ture? And the opportunities for tremendous 
profits are there for those who have the facilities 
for research, the time to probe. But, now this 
research hos been done for you—now in this 
new Forbes guide, !Al analysts have studied 
the rich Canadian market and have uncovered 
these brilliant opportunities for profit 


12 “JUNIOR” BLUE CHIPS 


The opportunity for phenomenal growth of 
the traditional “Blue Chip’ stock is limited 
But there is a tremendous profit potential in 
what has come to be known as ‘‘junior’ blue 
chips In this section of the new manual are 
securities whose past records, overall circum 
stances and potential growth factors tab them 
as the leaders of tomorrow—and they ore at 
tractive investment opportunities right now for 
the alert investor 


PERFORMANCE RECORD 


The sixteen stocks listed at the right were 
singled out in last yeor's Forbes Guide to 
Com non Stock Profits Since then they hove 
zoomed an average of 150% over the DJ! at 
its high! The overage gain of ALL STOCKS in 
the ‘58 guide was 79% better than the Dow 
Only one went down, and that just 10%. This 
new rorbes manual promises to surpass the 
brilliant record of last year's money-making 
manval 


10 DAY FREE EXAMINATION 


This new guide is now available to you at 
the special Forbes client price of only $10—a 
saving of $5, 33'3° over the regular $15 
price. And, just os important, it must be some 
thing you can put to immediate, profitable use 

so you are free to examine it at our expense 
for 10 full days. At the end of that time you 
can either remit at the special! $10 price or re 
turn the guide and owe nothing. As the supply 
is limited, and because if is urgent to be among 
the first to know about these 60 top stocks for 
60, we suggest you mail your order in today! 


CLIP AND MAIL TODAY—SAVE $5 


Investors Advisory Institute Inc. 


Subsidiary of FORBES INC. 


70 Fifth Avenue, New York 11, N.Y. 


Please send me copy is) of the new 


City orders 


FORBES GUIDE TO COMMON STOCK PROFITS 
days’ free examination. In 10 days | will remit at the special Forbes clients price of only $10 (plus 
postage and handling) of return monual and owe nothing 


Add 30c Sales Tax each on New York 


] Check here if you enclose poyment to save postage and handlin 


Name 


Address 


please print 


for 10 
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| 
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| 
| 
| 
| 
| 
| 
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Have You Made Profits Like 
These in the 1959 Market? 


Stock 


General Tire 


Howe Sound 
Thrifty Drug 
Litton Ind. 

U. S. Vitamin 
Victor Chem. 
Philips Lamp 


American Mach. 
& Metals 


Textron 

Radio Corp. 
Standard Pack. 
Auto. Canteen 
Magnavox 
Owens-Corning 


Philco 





Type 


Jr. Blue Chip 


Spec. Low-Price 
Young Growth 
Young Growth 
Jr. Blue Chip 
Young Growth 


Over-The-Counter 


Young Growth 
Spec. Low-Price 
Senior Growth 
Young Growth 
Young Growth 
Jr. Blue Chip 

Jr. Blue Chip 


Spec. Low-Price 


% Profit 


219% 


Am.Hosp. Supply Over-The-Counter 162% 


145% 
122% 
121% 
117% 
107% 
100% 


93% 
93% 
92% 
86% 
85% 
75% 
74% 


1% 








SUPPLY 
LIMITED 
MAIL 
COUPON 

NOW! 


FORBES 
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Southern California 
Edison Company 


DIVIDE NDS 


The Board of Directors has 
orized the payment of 


the following quarterly divi- 


ORIGINAL PREFERRED STOCK 
Dividend Ne. 202 
65 cents per shore; 


CUMULATIVE PREFERRED STOCK, 
4.32% SERIES 

Dividend Neo. 51 

27 cents per shore. 


Che above dividends are pay- 
ible December 31, 1959, to 
stockholders of record De 
5. Checks will be 

from the Company's 

in Los Angeles, Decem- 


P.C. HALE, Treasurer 


ber 19, 1959 





TEXAS PACIFIC COAL AND OIL COMPANY 


ette 
"i *e 


Cash Dividend 
Ne. 201 
December 4, 1959 


6 
- 
“eas?” 


At the regular monthly meeting held October 
28, 1959, the Board of Directors declared a regu- 
lar quarterly cash dividend of 25 cents a share, 
payable December 4, 1959, to stockholders of 
record at the close of business November 10, 1959 


By J. I. Norman, Secretary 
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ON THE 


TH 0 U ¢ HTS BUSINESS OF LIFE 


Economy has 
whatever to do 


frequently nothing 
with the amount of 
money being spent, but with the wis- 
dom used in spending it 

Henry Forp 


We have to change the point of view 
and the looks mean 
WILLIAM THACKERAY 


greatest action 


beggar and 
spend my money like a king, than be 
a king and spend money 
gal Rosert G 


I would rather be a 


like a beg- 
INGERSOLI 


little 
The greatness of a people is 


There is no such thing as a 
country 
no more determined by their numbe1 
deter- 


Victor Huco 


than a greatness of a man is 
mined by his height 
That nation is worthless that will 
not, with pleasure, venture all for its 
hono1 JOHANN VON SCHILLER 


Courage is a special kind of knowl- 
edge: the knowledge of how to fear 
what ought to be feared and how not 
what ought not to be feared 


Davin Ben-GuRION 


to teat 


Life is a romantic business. It is 


painting a picture, not deing a sum; 


but you have to make the romance, 
and it will come to the question how 


belly 
Outver WeENDELL HOLMES 


much fire you have in yow 


Labor preserves us from three great 
evils—-weariness; vice and want. Let 
us cultivate our garden V OLTAIRE 

Intellectually I know that America 
is no better than any other country: 
emotionally I know she is better than 
every 


other country 


SIncLAIR Lewis 

Leisure may prove to be a 
rather than a blessing, unless educa- 
flippant world that 
synonym for enter- 
WILLIAM J. Bocan 


curse 
tion teaches a 
leisure is not a 
tainment 


We think according to nature; we 
speak according to rules; but we act 
according to custom. 

FRANCIS BACON 


Drudgery is as necessary to call out 
the treasures of the mind as harrowing 
and planting those of the earth 

MARGARET FULLER 





The busy man has few idle visitors 
to the boiling pot the flies come not 
BENJAMIN FRANKLIN 


There are two times in a man’s life 
when he should not speculate: when 
when he can't 


Mark TWAIN 


he can afford it. and 


Life comes before literature, as the 
before the 
hills are full of 
world blooms with statues 


PHILLIpPs Brooks 


material always 
work. The 


before the 


comes 


marble 


An appeaser is who feeds a 


one 
crocodile—hoping it will eat him last 


WINSTON CHURCHILI 


B. C. FORBES: 


how much 


Just 
should 


conceit to 


“conceit” 
) 


one have Many carry 
harmful 
Others keep themselves back by 
If it be 
difficult to determine the happy 


medium, should not the leaning 


ercesses 
their abnormal timidity 
be towards too much rather than 


too little 
nate 


conceit,” meaning in- 


Business 


places no premiums on shrink- 


self-confidence? 


ing violets Employers prefer 


men who have _ self-assurance, 


forcefulness, go-aheadness, men 
their job and know 


that they know it 


who knaw 
Few who are 
thorough masters of their busi- 
ness are objectionably conceited 
Ultra-vain 


ones usually are 


lightweights 


People count up the faults of those 
who keep them waiting 

FRENCH PROVERB 
The had 


tions, while we moderns have only 
HEINRICH HEINE 


men of the 


past convic- 


opinions 


How 
patience! 
What 


degrees! 


poor are they that have not 


wound did ever heal but by 


SHAKESPEARE 


No society can surely be flourishing 
and happy of 
part of the 
miserable 


which the fa 
members are 


greate! 
poor and 
ApAM SMITH 


is headstrong and 
vehement, and if it is to prove bene- 
ficial to mankind it must be 


Economic powe! 


securely 
curbed and regulated with prudencs« 

Pope Prius x! 
Prayer is and remains always a na 
tive and deepest impulse of the soul 


of man THOMAS CARLYLE 
Nothing contributes so much to the 
prosperity and happiness of a country 


as high profits Davip RIcarpo 


Few enjoyments are given from the 
open and liberal hand of nature: but 
by art, labor and industry we « Ox- 
Hence, 


be« ome neces- 


Davip HuME 


tract them in great abundance 
the ideas of property 
sary in all civil society 

If you will not hear reason, she will 
knuckles 


BENJAMIN FRANKLIN 


surely rap you 


A republican government is slow to 


move, yet when once in motion, its 


momentum becomes irresistible 


THOMAS JEFFERSON 


A reform is a correction of abuses 
a revolution is a transfer ot 


E.G 


powel 
BuLwer-LyTTon 


A man is rich in proportion to the 
number of things which he can afford 


Henry D. THOoREAt 


to let alone 


Although men are accused for not 
knowing their own weakness, yet per- 
haps, as few know their own strength 
It is in men as in soils, where some- 
times there is a vein of gold which the 
owner knows not of 

JONATHAN SWIFT 


Anglo-Saxon civilization has taught 
the individual to his own 
American 
him to 


WILLIAM JENNINGS BRYAN 


protect 


rights: civilization will 


teach respect the rights of 


others 


More than 3,000 selected “Thoughts’ 
available in a 544-page book. Regu- 
lar edition, $5. Deluxe edition, $7.50 





A Text... 


Winston, San 
What's your fa- 
vorite text A thes hook is 


Sent in by Haro 
Francisco, Calit 
enders 


presented to t texts used 


Trust not in oppression, and become not vain 
in robbery: if riches increase, set not your 


heart upon them 


Psatms 62:10 
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ANOTHER WAY RCA 

SERVES DEFENSE 

id THROUGH 
TLECTRONW 


RCA ELECTRONICS 
CUTS DOWN - 
THE C 


0 
U 
N 
T 
D 
0 
W 
N 


RADIO CORPORATION 
OF AMERICA 





Prized way 
to give pleasure 
I. W. HARPER 


“Solitaire 


The “Solitaire’’ comes in a richly 
embossed Gift Carton...as 
impressive as the Decanter itseif 
For your important “‘little’’ gifts 
... pints and half pints are also 
available in striking Gift Cartons. 


| je 


NDER MEMBER 


NO EXTRA COST © POURING CAP, TOO + FULL 4/5 QUART © KENTUCKY STRAIGHT BOURBON WHISKEY + 100 PROOF © |. W. HARPER DISTILLING CO. LOUISVILLE, KENTUCKY 
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